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Desirable Territory Open for 
General Agencies in Arkansas, 


Minnesota and Western Kansas 


Central States Life 
Insurance Co. 
St, Louis, Mo. 











A Progressive SURETY and CASUALTY Company 














CONTRACT DIRECT WITH THE 
HOME OFFICE 


An old organization with a new plan now wants an 
agent in every city over 10,000 population. Offers 
for the first time an exclusive agency in the following 
Cities: 


Iinols Wisconsin Missouri Michigan yo aaa 
Aurora Milwaukee St. Joseph Bay City Altoona 
Cicero Racine St. Louis Flint Chester 
tur Superior Grand Rapids Erie 

East St. Louis Madison Nebraska Jackson Harrisburg 
Joliet Omaha Kalamazoo Philadelphia 
Rockford Kansas Lansing Readi 

Wichita New Hampshire Saginaw Wilkes Barre 
Indiana Topeka Concord York 
_— ae magaea 

us 

Indianapolis 
South Bend 


The Inter-State is the only organization insuring 
only business and professional men for loss from ac- 
cident or sickness. 


Premium Rates—The Lowest 
Policy Forms—None Superior 


Write the Home Office for particulars 


INTER-STATE 
BUSINESS MEN’S ACCIDENT ASSO. 


Brown Hotel Building 
DES MOINES, IOWA 


ERNEST W. BROWN, Sec’y-Treas. 
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10 Cc 20 





As Practical as 
A BANK ACCOUNT 





Some salesmen think of Home Office service as some= 
thing far removed, something vague and abstract and 
of small moment to them. 

That is because they have never been made acquainted 
with Home Office service of the genuinely friendly kind, 
the sort that sympathizes with the problems of the in= 
dividual agent, that seeks to work out those problems for 
the benefit of the entire field force. 

Lincoln National Life agents know the value of true 
Home Office service. They were introduced to this 
helpful friend the day they signed their contract. 

Such earnest Home Office co-operation which has the 
worth of an honest friend and the practical value of a 


bank account, awaits those who 
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The Lincoln National Life Insurance Co. 
“Its Name Indicates Its Character’ 


Lincoln Life Building FORT WAYNE, INDIANA 
Now More Than $245,000,000 in Force 
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ONE OF THE BEST GENERAL AGENCY OPPORTUNITIES IN THE UNITED STATES 
IS OPEN AT LANSING, MICHIGAN, TO A MAN WHOSE ABILITIES, QUALIFICA- 
TIONS AND PAST EXPERIENCE WILL COMMEND HIM TO OUR ORGANIZATION. 


Lansing, Michigan, and the surrounding territory is one of the richest territories in the Central West. The man 
we desire will have proved his ability as a producer. He must have financial responsibility of $25,000.00. He 
must have earned at least $7,500 during 1922. His business and social connections must be of the highest order. 
He must be able to form successful business relations with the best business men in the Lansing territory. This 
position as manager ofthe Lansing territory calls for a man of the highest type. He must be a man of integrity 
and excellent character. His past connections must show consistent production and sufficient volume to demon- 
strate his ability to take over the management of our Lansing territory and show an increase in business. 








To this man we will give in addition to the management of an exceptionally good 
territory and a splendid opportunity— 
1. The management at Lansing of a company with unques- . A-collection fee during the life of the policy. 

tioned strength, large surplus, and over one hundred . An office allowance. 

million of insurance in force. . An allowance for expense of development. 
2. A liberal first year commission. . A collection commission on insurance in force. The 
3. Arenewal commission for nine years. company entered Michigan in 1903. 


If you feel that you have the necessary qualifications to fill this important post 
write or wire immediately to “‘Michigan’”’ care The Spectator.” 

















GENERAL INSURANCE OFFICES A Wider Field—An Increased Opportunity } 


shel Our Agents can sell policies on th I premium 

ur Agents can sell policies on the annual premium § 

J “se i 

PROVIDE THEIR CLIENTS WITH plan, up to $3,000, to young men and young women © 

as young as age 2—Protective insurance and Educa- © 

LIFE, FIRE AND CASUALTY INSURANCE tional and Business Start Endowment insurance. ¥ 
There is no reason why the life insurance department of a This extension of the age limit for Ordinary insurance 

_ catego nm e geen not _ very profitable. One down to age 2 helps our Agents considerably. We 

‘ape > mi at e head of the lite depar : ne -arn as . ae . oe . os 

ee eee issue Participating and Non Participating policies. 

much the first year as any other department in the office and A 2 . le 

will earn an inere asing revenue each vear thereafter. All As regards adults, we write contracts with Double f: 
general offices that have life departments are pleased with Indemnity provisions covering any kind of fatal acct- 

results. dent, or with Double Indemnity provisions covering — 

This is a strong, conservative, clean Company that is suf- fatal travel accident only, ae may be desired. _We 

ficiently progressive to fit into the life department of a gen- issue policies with Waiver of Premium and Disability | 

eral insurance office. In 1922 this Company will make a Annuity or Instalment Payment features. Weinsure | 


specialty of broadening its service to this extent. We solicit males and females at the same rates. 
correspondence with insurance agencies now writing fire, 


or fire and casualty insurance. : 
INTER-SOUTHERN LIFE INSURANCE COMPANY OLD COLONY LIFE INSURANCE COMPANY © 
CHICAGO, ILL: 4 


LOUISVILLE KENTUCKY 
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AUTOMOBILE FATALITIES ANALYZED 


Record of Deaths for 1922 Shows Inecrease---Over Fourteen Thousand 
During Past Twelvemonth 


OURTEEN thousand lives were lost in auto- 
mobile accidents in the United States in 
1922—an increase of 1,600 over the total 
for 1921. The 1922 death rate was 12.9 

per hundred thousand population, as com- 

pared with 11.5 for the preceding year, 
says H. P. Stellwagen, of the automobile 
department of the National Bureau of 

Casualty and Surety Underwriters. 

This estimate for 1922 was made for the National Safety 
Council by the automobile department of the National Bureau 
of Casualty and Surety Underwriters on the basis of statis- 
tics supplied by the health officers of 60 American cities with 
an aggregate population as of July 1, 1922, of 18,177,310. The 
cities included in the study range in size from 25,000 popula- 
tion upward and are scattered over the entire country. It is 
reasonable to suppose, therefore, that the indications for these 
cities are fairly representative of the whole nation. The 1922 
automobile death rate for these cities was 12 per cent higher 
than the 1921 death rate for the same cities. Application of 
this factor of increase to the 1921 country-wide death rate of 
11.5 per hundred thousand population, produces a 1922 coun- 
try-wide death rate of 12.9. This death rate multiplied into 
the population of the United States as of July 1, 1922—esti- 
mated at 109,248,402 by the Bureau of Census—produces a 
total of 14,000 deaths. 

It is interesting to observe that the experience of the Met- 
ropolitan Life Insurance Company confirms the estimate based 


on the indications of the data for the sixty cities. The esti- 
mated death rate for the United States for 1922 based upon the 
increase 1922 over 1921 in the Metropolitan Life Insurance 
Company, industrial department, is 12.7. This rate multiplied 
into the mid-year population produces 13,900 deaths. 

Some idea of the trend in automobile deaths during the past 
seventeen years will be obtained from Figure 1. The number 
of deaths occurring each year has been calculated from the 
Bureau of the Census mortality statistics for the registration 
area. The remarkable growth in automobile accidents has been 
paralleled only by the growth of the automobile itself. 

Although the automobile death rate based on population has 
steadily increased, the death rate based on the number of auto- 
mobiles registered has decreased considerably. The number 
of automobiles in use has increased five-fold since 1915, but 
the number of automobile fatalities has but little more than 
doubled. ‘The education of motorist and pedestrian alike, the 
more stringent regulation of traffic, and the institution of 
safety campaigns throughout the country have all helped to 
pull down the ratio of automobile fatalities to automobiles in 
use. Despite the comforting indications of Figures II, °the 
fact remains that automobile fatalities are increasing in actual 
number at the rate of 1,000 a year. 

Figure III shows the distribution of all vehicular fatalities 
wh'ch occurred during 1922 in the sixty cities mentioned above. 
The automobile was responsible for 67 per cent of all deaths 
caused by vehicles, more than four times the number caused 
by railroad trains and seven times the deaths due to street rail- 
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ways. The “all other” classification in Figure III, includes No. of 

for the most part accidents caused by motorcycles, bicycles Cause \ccidents 
and horse-drawn vehicles. The horse, as a producer of seri- Se ne rr ea er ee 631 
ous accidents, has practically faded out of the picture. Paepreper QUES 65.043, os0nis ces eee ses ee anaes 61 
The foregoing totals of automobile fatalities do not include Broken car mechanisai....<.4666 . . 6s ceeekes 45 
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road trains) are assigned to the heavier vehicles. 
ular opinion, however, the automobile is charged with most 
grade crossing accidents, failure on the part of many motor- 
ists to observe ordinary precautions at railroad crossings has 
resulted in a tremendous loss of life year after year. The Inter- 
state Commerce Commission’s bulletins show the following au- 
tomobile highway grade crossing casualties for 1919, 1920 and 


1921: 
Year Killed Injured 
OID .5 . 25's ee ee ee ee 13222 3,558 
MON Webs 6 9G de pen a 9 ee wen esd a7 3,977 
ee ee 1,262 4,025 


Figures for the entire year 1922 are not yet available, but 
the statistics for the first nine months of the year indicate that 
the last year’s totals will approximate 1300 killed and 4000 
injured, 

Some very definite conclusions on the causes of automobile 
accidents may be drawn from the excellent statistics compiled 
for the States of Massachusetts and \Wisconsin. The Massa- 
chusetts data is for the entire State, inclusive of the larger 
cities and congested areas. The Wisconsin report, on the other 
hand, covers only the State Trunk Highway System outside of 
cities having a population of 2500 or more. The Massachusetts 
data may be considered representative of the congested areas 
ef the East, while the Wisconsin data may be taken as typical 
of the rural districts of the Middle West. 

The analysis of 500 fatal accidents and 1000 non-fatal acci- 
dents which occurred in Massachusetts during 1922 showed the 
following : 


Cause Fatal Non-fatal 
Paotorist at fault... .. 2... .ececee es . 347 826 
Pedestrian at fault................. 121 134 
pectorcyctst at fault... .......0605 18 24 
| 35 38 


In both fatal and non-fatal accidents, the leading cause of 
accident was given as “operating too fast for conditions.” 
Speed caused 158 of the fatal accidents, and 361 of the non- 
fatal accidents. 
prolific cause of accidents. 


“Tnattention” was given as the second most 


The Wisconsin reports cover 1069 accidents which occurred 
between May 1, The tabulation 
which is inserted at the head of the next column shows the 


1922, and January I, 1923. 
causes in order. 

In a recent issue of The Literary Digest there appeared an 
article entitled “Automobile Killings, Pro and Con,” which 
contained a broad and unbiased exposition of the automobile 
death rate situation as it now obtains throughout the country. 


The article begins with the following paragraph: “Every forty 


4 


minutes an automobile kills somebody on America’s highways. 
That means thirty-five persons a day. In addition, so many 
are injured that, while you are reading this article, at least 
two persons will be hurt in minor accidents. In the year 1922 
more Americans were killed or injured by automobiles than 
were killed in the World War.” 

This is not an attempt upon the part of one of the country’s 
leading literary news sheets to unduly prejudice the reading pub- 
lic against the motor vehicle or its driver, but is rather a plain 
statement of conditions as they exist in the larger cities and 
indeed, all over the nation. The tables which accompany the 
article in The Literary Digest give a concise list of the various 
states in the registration area, together with the number of 
motor vehicles in each and the number of deaths these vehicles 
caused in 1921 as against 1915. New York heads the list, with 
a registration of 812,031 motor vehicles, which caused 1632 
deaths. Pennsylvania comes second, with a registration of 
689,589 vehicles and a death total of 1060. California, though 
680,014 vehicles were registered there, had but 876 deaths 
from this source. 

If, as is often claimed, the death rate from automobiles 
mounts so alarmingly in populous centers, it is interesting to 
see that the State of Ohio, listed as having 723.434 vehicles, 
the second largest number of motor vehicles of any State in the 
United States, yet had but 734 deaths on that account. Thirty- 
four states are included in the table shown and the number 
of deaths from automobiles therein during 1921 is given as 
The Literary Digest, pre- 
serving an impartial attitude and throwing light on both sides 


9,903, a truly appalling condition. 


of the question, quotes Le Berne Beales, in The American 
Motorist (\Vashington), who seeks to argue against the terror 
occasioned by the reckless motorist or vehicle driver in gen- 
eral and attempts a defense. 


“é 


Mr. Beales goes on to say that, 
In England and Wales, death rates from automobile acc- 
dents and injuries are very much lower than in the registra- 
tion area in the United States. death rate from this cause 
Wales been 
four per 100,000 population, a rate which stands in marked 


in England and for 1919 has calculated as 


contrast to the rate of 9.4 in the United States registration 


area for the same year. In the light of the well-known fact that 
the number of automobiles in the United States is very much 
greater in proportion to population than in England or Wales 
or any other foreign country, the utter worthlessness of the 
ahove comparison is obvious.” There is no denying the truth 
of this observation, and had Mr. Beales stuck to his defense ot 
these grounds it might have availed him something, but - 
fortunately he begins his argument with the statements that 


(Continued on page 11) 
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THE LIFE INSURANCE AGENTS’ 
UNION 
NIONISM is generally considered 
U in connection with the laboring 
classes, but it has also invaded the arts, 
for the musicians have a union, and the 
organization which 
Now, pro- 


actors have an 
amounts to the same thing. 
viding you can believe all you read, the 
Worse 
than that, it is a very potent one, as a 
certain New York broker has discovered. 
Asa matter of fact, of course, there is no 
such thing as a life insurance agents’ 


life insurance agents have one. 


union, for the simple reason that there is 
not the slightest need for one. 

The Life Underwriters Association of 
New York was formed for the purpose 
of promoting ethical practices in the 
business. That purpose still remains 
paramount among the many activities of 
the association as now conducted. At no 
time has it been wholly successful in car- 
trying out this main purpose. It cannot 
be expected to have been, mainly because 
of the rapid turnover in agency ranks. 
But unquestionably the organization has 
vastly bettered the field conditions under 
which agents in the city work, and it can- 
not be said that it ever neglected an 
opportunity to clear up a bad situation. 
The business practices committee of the 
organization is at all times most active. 

It is not ethical, either in the life in- 
surance business or any other, for a man 


wholly without knowledge of the busi- 
hess to step in and take advantage of a 
Iriendship to control a large commission. 





Editorial 











Men who devote their lifetime to the 
study and pursuit of a certain business 
have an honest and legitimate right to 
protest against the intrusion of an out- 
sider desiring to lick the cream from the 
top of the milk-pan. There is not now, 
aud never has been, the slightest objec- 
tion to the licensing of any man as a life 
insurance agent who plans to earn his 
But there is, and 
always will be, serious objection to the 


living in that business. 


licensing of the one-case man, a person- 
age who waits until some very good 
friend is completely sold on life insur- 
ance, and then steps in and steals the 
business for the sake of the commission 
on that one particular case. The fact 
that the commission involved amounts to 
the tidy sum of $150,000 does not make 
the transaction the least bit more ethical, 
a fact recognized by the Life Under- 
writers Association, which has just as 
persistently opposed the licensing of the 
$1000 one-case man as the $5,000,000 
one. 

Wallace Scott, a New York broker, 
has been endeavoring to obtain a license 
as a life insurance agent from the New 
York 
that he may have legal authority to dis- 
pose of a line of $5,000,000 of life in- 
life of S. S. 
operator of a 


Insurance Department in order 


surance on the Kresge, 


multi-millionaire well- 
known chain of five- and ten-cent stores. 
Before the Department issued the license 
several New York agents became aware 
of the situation through a discrepancy 
in the medical papers, and immediate 
protest was made to the Department, 
which accordingly held up the license 
pending further examination. Mr. Scott, 
finding himself blocked, proceeded to 
issue a statement to the daily newspapers, 
declaring that the agents have a union 
here, which, unfortunately, he does not 
Mr. Scott is simply a shorn 
We 


say lamb advisedly, for we believe that 


belong to. 
lamb, bleating for his lost fleece. 


if Mr. Scott were a seasoned business 
man he would have long ago understood 
that what he wishes to do is not good 
business. 

The interest of the Life Underwriters 
\ssociation of New York in the matter 
is purely ethical; its members are doing 
their utmost to have the business of in- 
suring Mr. Kresge transferred to Detroit, 
where it originated, and put through 
legitimate agency channels there. Despite 


5 


accusations that “they are perfectly will- 
ing for Mr. Kresge to take out all the 
insurance he wants provided he takes it 
out through the union,” such is not the 
case. Lefore the newspaper articles on 
the matter were ever published it was 
stated in an open meeting of the associa- 
tion that no effort would be made to take 
care of the business through agents in 
this city, but that it was desired to have 
the business returned to the Detroit agents 
interested, to whom it rightfully belongs. 

It seems likely that Mr. Scott has done 
the life insurance business good, rather 
than harm, by the publication of his 
complaint. Agents and company offi- 
cials alike have long recognized the un- 
ethical principles involved in the licensing 
of the man. That, however, 
the public has failed absolutely to under- 
stand the matter is evident from the fact 
that the underwriters are continually dis- 
covering new cases. The importance of 
the Kresge case gives it unusual news 
value from the standpoint of the daily 
newspapers. At the same time, the case 
is clear-cut in so far as the ethics of it 
are concerned. The underwriters there- 
fore have an unexcelled opportunity for 
putting their argument up to the general 
public. This should result in a much 
better understanding of the principles in- 
volved and thus accomplish more in the 
way of checking the activities of the one- 
case men than the association has here- 
tofore been able to accomplish in years 
of protest. 


one-case 





ITH the fire losses in the first quar- 

ter of the year in the United 
States and Canada in excess of $120,000,- 
000, according to the computation of The 
Journal of Commerce, the fire insurance 
companies see little prospect of an under- 
writing profit this year, particularly if 
the pace already set is maintained. In 
the same quarter in 1922 the fire loss was 
less than $108,000,000, while in the pre- 
ceding year it was under $90,000,000. It 
is therefore one-third larger in the first 
three months of the current year than it 
was in the first quarter of 1921, and 
eleven pet cent greater than in the simi- 
lar period last year, and, as a large pro- 
portion of the companies made an under- 
writing loss last year, the fire waste in 
the remainder of this year will have to be 
abnormally low to prodtice a reasonably 
satisfactory result for 1923. 
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ODERN day historians, anxious to stick a 
little human interest in their sketches and 
so keep them snappy and up-to-date, see 
in Confucius, the great Chinese sage, a 
fore-runner of the Preacher on the Mount. 

In their flippant way they like to show that The 

Great Teacher who expounded so beautifully and 

eloquently the Golden Rule had been anticipated 

five or six hundred years before by the barefoot 
traveler, prophet and idolized wise man of Shan 

Tung. “What ye would not that others do unto 

you—do not unto them,” they attribute to Con- 

fucius, and then they labor to show that Mahomet, 

Zoroaster and other of the seers but followed in his 

foot-steps. They pick on this one Golden Rule 

maxim and say “‘nobody’s said anything new—for 

Confucius had previously said it.” Confucius was 

the father of a great many other adages, and he be- 

came so eminent on account of his knowledge that 
he finally landed in a governorship at Chung-tu. 

But he was too wise for that job, and other gov- 

ernors got jealous. They used the argument it was 

all right for the Chinese to make gun-powder, swing 
chop-sticks and be expert at mathematics, but right 
there all brightness should stop. So Confucius was 
razzed out of power and went back to school- 
teaching. As with his Golden Rule as with other 

Chinese things he taught backward. One outburst 

he got straight, however, and it was this— 





“If a man take no thought about what is distant, 
he will find sorrow near at hand.” 


Read about any prominent individual, dead or 
living, and you'll find a life insurance text. Con- 


fucius supplies one easily. 


The Prudential 
ibe Insurance Company of America 
aman” EDWARD D. DUFFIELD, President 
Home Office, Newark, New Jersey 
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DEFERRED DIVIDEND 
POLICIES 





Equitable Life Gives Advice to 
Agents 





INVESTMENT VALUES EXPLAINED 





A. G. Borden Points Out Reasons for Main- 
taining Policies Which Have Reached 
End of Deferred Dividend Period 

Albert G. Borden, inspector of agencies at 
large of the Equitable Life Assurance Society 
of the United States, has issued to the agency 
force of the company the following interesting 
letter on dealing with a twenty-payment life 
policy reaching the end of its deferred diy. 
dend period: 


The society has previously furnished our 
agencies with material dealing with deferred 
dividend policies. Reference is made to the 
Conservation booklet of April, 1922, and to the 
recent Conservation leaflet of February 10, 1923, 
cn the subject of “maturing” policies. 

To deal with a specific case, we will assume 
a policyholder now forty-six years of age 
whose twenty-payment life policy issued twenty 
years ago has reached the end ‘of its period, 
The cash value at this time on a $10,000 policy 
would be $5140. The question that confronts 
the policyholder therefore is: Shall I draw this 
$5140, invest it at interest and buy a new pol- 
icy? Or shall I continue the old policy? In 
most cases cbviously our answer would be: 
Buy a new policy, but not at the expense of 
the old. 

The argument presented for the closing out 
of the old pelicy and the purchase of a new, 
is that the cash value of $5140 if invested at, 
say, 5 per cent, would bring an income of 
roughly $2Go, and with that $260 a year a man 
at age forty-six could purchase roughly $8000 
or ordinary life insurance, taking dividends into 
account, in which event upon his death his 
family would have the $8000 new policy, plus 
the old cash value of $5140, or a total of $13,- 
140. (Asa matter of fact there would be only 
about $4900 to invest, not $5140, for the differ- 
ence would be required for the new premium.) 

This argument is very alluring, and at first 
elance seems convincing. But let us see what 
the alternative is. There are three main 
factors: 

lirst—The $5140 cash value represents the 
net single premium without expense loading for 
a $10,000 participating policy. If a prospect 
at age forty-six walked in and asked for the 
rate on a new single premium participating 
policy for $$10,000, he would find that the 
tabular premium (which includes expense load- 
ing and provision for special dividend at end 
of first year) amounted to $6,051. In other 
words, a new single premium policy would cost 
$¢o51, whereas the holder of a paid-up policy 
(through the exclusion of any expense loading, 
etc.), has the same policy for $5140, a differ- 
ence of nearly $1000. But it may be argued 
that a policyholder may not wish to buy a 
single premium policy. That may be, but the 
figures are given in order to emphasize the 
fact that the client enjoys in the paid-up life 
policy a very valuable premium right which he 
has to forego if he surrenders his contract, 
for all new policies, regardless of the premium 
payment, must include a charge for expenses. 

Second.—Another argument against with- 
drawing the proceeds is that while with the 
Equitable, we insure the risk of loss of his 
principal ($5140), which risk he must assume 
if he draws the money out and invests it him- 
self. Don’t overlook here the value of the 
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Equitable’s agreement to pay. 
Third—Assuming, however, that the policy- 
holder still favors withdrawing the principal 
and buying new insurance, the underlying idea 
of the so-called Donnels Method can very well 
be applied, especially in the light of the new 
dividend figures, somewhat as follows: 

“Mr. Jones, your insurance money repre- 
sents a ‘prior preferred investment’ so to. speak, 
for the benefit of your family. You make the 
distinction I presume as between your family 
investments and your business investments, and 
you treat your life insurance as being in the 
frst category. I assume, therefore, that if you 
withdraw the proceeds of your life insurance 
money you will invest it with more than ordi- 
rary care, and that you will not expect to earn 
on the average over a term of years more 
than 5 per cent. : ? 

“Mr. Jones, I am in touch with one of the 
strongest financial institutions in the country, 
and if you desire to do so they will be glad 
tc have you invest your money with them on 
4 liberal and unusual interest basis. If you 
are alive a year from to-day they are prepared 
to return your money with 3.6 per cent, but 
if vou should die in the meantime they will 
make it pretty nearly 100 per cent. You say 
you question whether such a thing is possible? 
Well, it really is, and this house is a very old 
and substantial concern. In other words, for 
the gmall difference between the 5 per cent 
and the 3.6 per cent, your money is very nearly 
doubled in the event of your death within the 
year. My advice to you is to take advantage 
of this opportunity. And having made this 
favorable investment, if, as I understand it, 
you are still interested in new insurance, you 
can safely go ahead and buy it.” 

(The explanation of this is, of course, that 
the assured can allow his paid-up policy in the 
Equitable to continue, for at age forty-six the 
dividend on our present schedule for the 
twenty-first year would be $88.70, and the guar- 
anteed cash value a year from now would be 
$100 larger than it is to-day, the total for the 
two figures being $188.70, which is 3.6 per cent 
ef the present cash value of $5140. The figures, 
of course, would vary with the original age of 
the insured as explained in our leaflet of Feb- 
ruary 10, 1923, and the argument does not suffer 
with the older ages because the premium rate 
fer new insurance keeps going up. It is always 
mounting. ) 

Where the policies ‘are on the ordinary life 
plan, the argument would be somewhat similar. 


PRUDENTIAL APPOINTMENTS 
George E. Merigold and James H. Guest 
Made Associate General Solicitors 
George E, Merigold, of the New York In- 
surance Department, and James H. Guest of 
Newark have been appointed associate general 
solicitors in the law department of the Pru- 

dential Insurance Company. 

Mr. Merigold entered the New York depart- 
ment as third deputy superintendent under the 
Hon. William H. Hotchkiss when the latter 
was Superintendent of Insurance of New York. 
He has been with succeeding administrations in 
charge of the license bureau and other general 
work. Prior to that time he practiced law in 
Buffalo, N. Y., and for two years was secre- 
tary to Justice Frank C. Laughlin of the 
Appellate Division of the Supreme Court of 
New York. 

Mr. Guest has been in the law department 
of the Prudential since his admission to the 
bar of New Jersey in 1903, and for many 
years has been assistant solicitor of the com- 
pany, 


METROPOLITAN LIFE MOVES PRINT- 
ING DIVISION 
New Structure on Reaching 
Twenty-fifth Anniversary 


Occupies 


When, in the fall of 1897, the Metropolitan 
Life Insurance Company, New York, decided 
that its educational and health welfare work 
had reached a point where the cost of printed 
matter assumed large proportions, it was planned 
to inaugurate a separate branch of the com- 
pany, to be known as the printing division. 
The idea was then carried out, and with the 
advent of 1923, the printing division attained 
its twenty-fifth birthday. The division is now 
located in a new plant at Long Island City, 
which occupies two floors of a four-story struc- 
ture, the remainder being rented. The build- 
ing is triangular in shape and houses both the 
printing department and the field supply divi- 
sion of the supply department. [rom its in- 
ception in 1897 until 1900 the printing division 
struggled along, gaining headway and estab- 
lishing itself as an intergal part of the com- 
pany’s activities. 

In 1900 it passed under the control of Man- 
ager James S. Masterman, who has handled 
its destinies since that time. The original plant 
was 50 by 100 square feet and had but few 
employees at work. With the growth, however, 
of the Metropolitan’s educational and health 
welfare campaigns the printing department was 
enlarged to fill the growing need. There are 
now 385 employees in the division and the out- 
put of the plant has reached 270 carloads of 
printed matter per day. The weight of this 
material averages ten tons and the money spent 
in the printing division totals $1,600,000 yearly. 
The new home of the department is so arranged 
that all space is available for use and the equip- 
ment is among the most modern in the print- 
ing industry in this country. With its 19,000,- 
000 policyholders and 27,000,000 policies, the 
Metropolitan Life expects that its steady and 
consistent growth will make further demands 
upon the printing division of the company 
and the new Long Island City office is a step in 
this direction. 


J. D. Bookstaver Agency Meeting 


Members of the general agency of J. D. 
Bookstaver, New York, representing the 
Travelers Insurance Company, life department, 
met last Sautrday afternoon at Luchow’s for 
luncheon. The held to honor 
the leading writers of Mr. Bookstaver’s very 
successful agency. ‘The speakers at the affair 
included the faculty of the life insurance train- 
ing course at New York University, Griffin M. 
Lovelace, N. L. Hoopingarner and James L. 
Bragg. Mr. Bookstaver is an ardent supporter 
of the school and a number of his best men 
have taken the course. 

One of the interesting things about this 
agency is its App-a-Day Club, which was con- 
ducted for three months last year and will be 
repeated this year during the months of June, 
July and August. Solon Schiller, the leading 
writer of the agency, lasted the entire three 
months last year, leading during two of them. 
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occasion was 


All the men who succeeded in lasting one month 
were given enormous fountain pens as trophies, 
Mi. Bragg being the official dispenser. 

Mr. Hoopingarner made a good point, show- 
‘ng how many a salesman defeats himself by 
virtually challenging his prospect to resist a 
He warned his listeners to keep their 
from an attitude of resistance. 


sale. 
prospects 

Mr. Bookstaver announced a plan to be put 
into operation in the near future whereby he 
will endeavor to arrange the placing in other 
companies of cases not acceptable for various 
reasons to the ravelers. 


Will Study Life Insurance in This Country 

A. L. Hunt, general manager of the Wesleyan 
and General Assurance Society of Birmingham, 
England, accompanied by FE. W. Phillips, one 
of the actuaries of the company, is making a 
visit to the United States to study life insur- 
ance methods, particularly group insurance. Mr. 
Hunt and Mr. Phillips will visit companies 
from coast to coast. 


Resigns from National Life 

W. S. Donahey, veteran insurance man, has 
resigned his position as assistant treasurer of 
the National Life Insurance Company in Chi- 
cago and has returned to Des Moines. 

Mr. Donahey has been in Chicago since 
1912. For seventeen years priore to this time 
he was with the Des Moines Life Insurance 
Company, 

Missouri State Life 1923 Business 

The Missouri State Life Insurance Company, 
St. Louis, reports that it paid for more business 
during the first quarter of 1923 than in the first 
half of 1922. Total business paid for in the 
past quarter was $34,413,578, a gain of $21,- 
500,000 over the same period in 1922. The 
company now has $407,087,086 of insurance in 





force. 
Omaha Company Changes Name 

The North American Life Insurance Com- 
pany of Omaha, Neb., has changed its name to 
North American National Life In- 
surance Company. This was necessary in order 
te get into other States. It is now admitted 
to do business in the States of Iowa and Wyom- 
ing, and will be admitted into Missouri within 
the next day or two. Business is opening up 
satisfactorily in the new States. 


read the 


Death of Howard Swineford 

Howard Swineford, one of the best known 
insurance men in the South, died at his home 
in Richmond last Wednesday, and was buried 
Thursday. He was for a number of years 
general agent in Virginia for the Mutual Life 
of New York, at the same time conducting a 
local agency, in which he represented several 
leading fire insurance companies. He was a 
brother-in-law of O. F. Friessee of Baltimore, 
general agent for the Mutual Life, and father- 
in-law of F. W. Danner at Richmond, at one 
time general agent of the Equitable Life of 
the United States of America. Mr. Swineford 
was a Presbyterian, and also belonged to the 
Masonic order. 
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On the one hand--- 


there’s the life agent whose initial equipment consists 
of the proverbial ‘‘rate-book, set of supplies, and a 
God-bless-you.” 


Then there’s the Peoria Life man. He is first 
given a thorough course of instruction in Insurance 
and the theory and practice of Salesmanship. 
Then he has policy contracts that embody every 
attractive feature of modern life insurance. He re- 
ceives a liberal commission on the business he 
writes. An experienced Home Office representa- 
tive gives him personal training and help—not only 
at the outset, but continuously and at frequent 
intervals thereafter. He knows that he is working 
with one of the country’s most progressive and 
rapidly growing legal reserve companies, and that 
the many desirable openings created by its constant 
expansion are filled from its own agency ranks. 


Is it surprising that Peoria Life men are 
happy and successful? 


Peoria Life Insurance Company 
PEORIA, ILLINOIS 


INCORPORATED 1871 


LIFE INSURANCE COMPANY OF VIRGINIA 
RICHMOND, VIRGINIA 


Issues the most liberal forms of ORDINARY 
Policies 
from $1,000.00 to $50,000.00, 
with premiums payable annually, semi-annually 
or quarterly, 


an 
INDUSTRIAL Policies from $12.50 to $1,000.00, 
with premiums payable weekly. 


CONDITION ON DECEMBER 31, 1922. 





INGE OER 2 5 ccaavcinvesaerisie eros ns I ee $ 32,633,933 .05 
BAAN SENLGN ES i275 eae Ra stag aa eo a Car doe 28,512,821 .50 
Cantal and (Supplies sca cies 0% oct. arolent.cianceee 4,121,111 .55 
TRSUTANCEAR RGICE. «xo cs. 0/060 :s:0.0 «oo be rere ohare sie 230,322,163 .00 
Payments to Policyholders. «<5. 2.060006 00 2,331,155 .50 
Total Payments to Policyholders since Organ- 

RULING de eee ee ES ee ee $30,051,860 92 


JOHN G. WALKER, President. 

















A Big Boom in Business 


New business written during recent months 
is DOUBLE the same period of last year. 


A POPULAR POLICY that gets the at- 
tention of the insurance buying public 


BIG COMMISSIONS that make it worth- 
while to the salesman are the reasons for 
the increase. 


Specimen Rate 


Age 35—$16.30 per $1,000. 


Important districts open in Western Michi- 
gan, Northeastern and Eastern Indiana, 
Portions of Missouri and Kansas. 


National Life Association 


Des Moines lowa 


THE CONNECTICUT MUTUAL 
LIFE INSURANCE COMPANY 


Hartford, Connecticut. 


“The matter of taking out life insurance 
is a serious and important subject. Many 
a man defers its consideration entirely too 
long 

We offer the accrued benefits of seventy- 
seven years of successful life insurance ex- 


perience. 


































Hy ALACAMA 





Wilmer L. Moore, President Robert F. Moore, Secretary 


THE SOUTHERN STATES LIFE 
INSURANCE COMPANY 


A GROWING AND PROGRESSIVE 
COMPANY IN THE SOUTH 
Representatives wanted 


WILFRED S$. McLEOD, Agency Mer. Atlanta, Georgia 
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KRESGE CASE 





Life Underwriters of New York Issue 
Statement 





FULL EXPLANATION GIVEN 





Organization Opposes Licensing of Wallace 
Scott, New York Stock Exchange 
Broker 

The following statement has been issued by 
thc Life Underwriters Association of New 
York and is a full explanation of the ramifica- 
sions of the S. S, Kresge life insurance case: 

In the New York Herald of April 11, there appeared 
4 story, headed “$5,000,000 Policy of Kresge’s Stirs 
Storm of Protest.” 

Since this article discussed this case at length and 
contained many misleading inferences, the business 
practice committee of the Life Underwriters Associa- 
tion of New York deems it wise, at this time, to make 

statement. 

During the early part of April, applications for 
lerge lines of insurance on the life of S. S. Kresge 
were offered the various companies through J. E. 
riggs, as agent, but on some of the medical blanks 
the name of Wallace Scott appears as agent. Wallace 
Scott being unknown in the life insurance business, 
the committee obtained from Mr. Briggs the informa- 
tion that Mr. Scott is a member of the Stock Ex- 
change firm of W. E. Hutton & Co. On March 
28 the State Department had been requested by Mr. 
Briggs to issue a license for said Wallace Scott to 
act as agent for the New York Life through him. 
As Mr. Kresge had made application to twenty-nine 
cr more companies, and Mr. Scott had no license 
and had applied for a license in only one ompany, 
the committee brought the case to the attention of the 
[nsurance Department. 

Mr. Scott and Mr. Briggs were immediately in- 
vited to the Insurance Department and both testified 
that Mr. Scott, although his name did not appear, was 
the real agent in the case and expected practically 
all the commission from all of the companies in which 
the Kresge case was placed. Mr. Briggs testified that, 
n his opinion, Mr. Scott had no thought whatever 

f abandoning his business as a member of the Stock 
Exchange House and becoming an active worker in 
the field of life insurance and Mr. Scott made the 
positive statement that he had not the slightest idea 
f quitting the business in which he had been engaged 
” many years. Upon investigation it was found 
that a letter, bearing the signature of Mr. Kresge, was 
attached to many of the papers which stated that 
George H. Beach had no interest in the case and was 
not to receive any commission thereon. Naturally 
enough, the committee was interested in knowing why 
such a letter was filed and accordingly communicated 
ith Mr. Beach’s office and’ learned that he was out 
cf the city and we requested his local associate to 
ask Mr. Beach to come to New York to testify he- 
fore the Commissioner. In keeping with the request 
of the committee, Mr. Beach and his Detroit asso- 
ciate, Mr. Hinderlang, came to New York and testified 
hefore the department. 

Through this testimony it develops that My. Beach 
nd his associates have, during the past twenty years, 
sold seventeen officers of the S. S. Kresge Company 
life insurance and that through these policyholders 
they have heen trying to interest Mr. Kresge in the 
purchase of a large line of life insurance on kis own 
life for the protection of his estate and his business. 
Mr. Beach further testified that on March 22 he 
vas sent for by the First Vice-President of the S. S. 
Kresge Company Mr. Beach, Mr. Hinderlang and 
Mr. Kresge held a conference on the afternoon of 
that day. The result of the interview was that Mr. 
Kresge was examined, unofficially, and when this 
examination was reported as favorable to Mr. Kresge, 
he authorized Mr. Beach to telegraph to New York 
and elsewhere for medical officers of the prominent 
companies to come to Detroit for the purpose of 
examining him officially. This examination was made 
March 27. (In the meantime, Mr. Scott, who is a 


personal friend of Mr. Kresge’s, was in Detroit and 
learned from Mr. Kresge that he was interested in 
taking out a large line of insurance.) Immediately 
upon completion of the official examination, Mr. 
Kresge refused to sign the applications presented by 
Mr. Beach and told Mr. Beach that he was going to 
New York to seek further counsel about this im- 
portant matter. Four days later he was examined in 
New York for many companies upon the request of 
Mr. Briggs, who testified that he had met Mr. Kresge 
only a few days before, through Mr. Scott. 

The committee in charge of this investigation are 
convinced that an attempt was being made by the 
said Kresge to purchase this insurance through his 
personal friend, Wallace Scott, member of a New 
York Stock Exchange House, in violation of the in- 
surance laws of this State and to disregard entirely 
the negotiations which had been entered into in Detroit 
with duly accredited life insurance agents. 

It is a well established practice that life insurance 
companies will not cause a license to be issued to any 
person for the purpose of writing an individual risk 
for insurance, the intent being to license only persons 
who are going to render service in the field of life 
insurance. 

The business practice committee keenly regrets that 
Mr. Briggs, who has been in the life insurance busi- 
ness for many years and who has held a responsible 
position with the New York Life in this city for some 
years past, should have so far forgotten himself as 
to attempt to negotiate a contract of insurance under 
the conditions above outlined. 


POLICY-HOLDERS MUTUAL ABSORBED 


Ontario Equitable Life and Accident Takes 
Over Company 

Announcement has been made from the head 
office of the Ontario Equitable Life and Acci- 
dent Insurance Company of Waterloo, Ontario, 
that an agreement has just been completed for 
the amalgamation of the Policy-Holders Mutual 
Life Insurance Company of Toronto with the 
Ortario Equitable. The negotiations, which 
have been under way for some weeks, were 
carried on with the consent and approval of 
the Ontario Insurance Department. 

The Policy-Holders Mutual Life was organ- 
ized in 1909 by A. M. Featherston, who is the 
managing director. The company, which has 
always operated along conservative lines, has 
made a steady growth, having at present over 
seven millions of insurance and assets of 
$600,000. 

The Ontario Equitable Life and Accident In- 
surance Company has life insurance in force 
amounting to over fourteen millions and assets 
of $450,000. The combined business of the 
two companies will be twenty-two millions of 
life insurance and assets of $1,100,000. 

Mr. Featherston will become vice-president 
of the Ontario Equitable and a number of the 
Policy-Holders Mutual directors will join the 
Ontario Equitable board. The Policy-Holders 
Mutual is calling a special general meeting of 
shareholders and policyholders for ratification 
of the agreement. 


Great-West Life Licensed in Illinois 

The Great-West Life Assurance Company of 
Winnipeg, has been licensed to transact the 
business of life insurance in the State of Illinois. 
An office has been opened in the Marquette 
building with T. Milton Taylor as manager for 
the State. Mr. Taylor was formerly the com- 
pany’s manager at Detroit for the State of 
Michigan and he is succeeded at that point by 
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T. S. Coleman, formerly inspector at Ottawa, 
Canada. W. T. Lamb, an agent of the company 
at Ottawa, has been appointed inspector there 
tc succeed Mr. Coleman. 


A. 0. U. W. UPHELD 


Supreme Court of Massachusetts Decides 
Plan Involving Charging Adequate 
Rates Is Proper 


30ston, Mass., April 17.—The full bench of 
the Supreme Court today dismissed the suit 
against the Ancient Order of United Workmen 
of Massachusetts. A bill in equity, brought by 
William E. Delany and some of the older mem- 
bers against the Grand Lodge, prayed for a 
receiver to take charge of the assets of the 
association and sought to restrain the A.O.U.W. 
Irom putting into operation by-laws that would 
lead to higher though adequate rates on the 
lives of the older members. 

The rates of the association have, of neces- 
sity, been increased several times. An increase 
of ten per cent was made in 1917 as a war 
measure, which was later made permanent. 

In 1922 assessments totaled $930,000, and 
death benefits paid or accrued totaled $986,000, 
which led to another increase. The older mem- 
bers claimed that a by-law to increase rates was 
a violation of their rights under the original 
certificate. 

Chief Justice Rugg, who wrote the opinion 
of the full court, stated: 

While the new by-law makes provision for 
the payment of less than the amounts of the 
original certificates, it is plain that the right of 
xayment of the full amount specified in each 
criginal certificate is fully promised each mem- 
ber who chooses to pay the annual assessment 
required to accomplish that result. There is 
no compulsion about it. It is left wholly to the 
deliberate preference of the member whether 
he will reduce the amount to be paid under 
the terms of the original certificate. Each 
member still has assurance that his claim will 
he paid, provided he continues to pay the as- 
sessment necessary to that end under the 1922 
hy-law. 

The plan thus upheld by the Supreme Court 
was worked out by Fackler & Fackler, con- 
sulting actuaries of New York, and two other 
firms. 


American Institute of Actuaries to Meet— 
President L. M. Cathles Announces 
Plans for Annual Session in June 
L. M. Cathles, president of the American 
Institute of Actuaries, has announced that the 
annual meeting of the institute will take place 
this year in Chicago on June 14 and 15. Mr. 
Cathles has appointed Arthur Coburn, assistant 
actuary of the Northwestern Mutual to be 
chairman of the publicity committee and to 
make arrangements for allowing the insurance 
press and the daily papers to get prompt and 
accurate reports of all the proceedings. It is 
expected that the gathering this year will be 
the largest in the history of the institute and 
notifications of intention to attend are already 
being received from actuaries throughout the 

ccuntry. 
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American National Insurance Company 


OF GALVESTON, TEXAS 


W. L. Moody, Jr., President W. J. Shaw, Secretary 


Shearn Moody, Vice-President 
FINANCIAL STATEMENT, DECEMBER 31, 1922 





ASSETS 

Ra MIRREN DIINO 22 5 alg 5 lan co eco ie Seta wg ale aLetaLs em $917,417 .61 
UMN UNNAIS MEMMMAMDIS Soon Sic toc a ge eee \o 5itbra vere is oie ates ie® 5,352,594 .38 
ESNMINMN SAE NOI INNNEES <5 ic gcc 15165 'o ace oS Sis wis NSA OH wD Older EWE Se 5,000 .00 
Loans Made to Policyholders (On This Company's Policies) 1,458,245.93 
URI ory ae Wie ens es mess pig ina lw leas wars a winiwle ato cisente 4,214,350.01 
Oe ON CE Ee eee ii ee eee ey anti 1,718,881 .46 
ORM MNIAMNN RES TEDL IE PNDINONE 06K) 5 isa lave 4 ess aro ree are Sie ead ,848 .15 
EPS NES AANUET PANOCROUINE soc. «ose 'e'sve1eo Www wae & oso eae 6% 316,604 .78 
Deferred and Uncollected Premiums..................... 284,967 .99 
Unearned Premiums on Fire Insurance Policies........... 713.62 

NONE ace cotclc Sk ose ak ik i We ease gee aia nae $14,296,623 .93 

LIABILITIES 
Net Reserve (American Experience 3 and 3!4 Per Cent)... $11,202,951 .35 
Special and Contingent Reserves......  .........eeeeeee 3,682 .00 
Reserves for Death Losses in Process of Adjustment. . ; 134,739 .47 
RSI I MOR I 6 oo ce im aes sce a wis mee reais. ¢ ye 89,770 .93 
Ree CNRD NORE S UM EMNNERRIN 65g 53's G's on ow 5 64 Wwinis ois Sib uine me 139,656 .13 
RN i vas ca\a.n.o vice ies aieiw ew « $1,000,000 .00 
NUMER Se ins nia icla Gidw 6s wie ode inslelealcvs 1,555,824 .05 

Surplus Security to Policyholders....................008 2,555,824 .05 

NON oe EN cress ca tava ela iin sa 16S OAKAS OWS SION SO TE $14,296,623 .93 
Gains Made During the Year Ending December 31, 1922 
Increase in Insurance in Force........... $23,758,023.00 
Increase in Admitted Assets.............. 2,623,687.00 
EGICMNORSE ATR SUNPIUS.. .... os oe ce ese ee 741,928.24 


LIFE INSURANCE IN FORCE, $181,457,796.00 


Ordinary Life, Industrial Life and Accident Insurance to 


Meet the Requirements of Every Insurable Person. 


PAID POLICYHOLDERS OR THEIR BENEFICIARIES 


SINCE ORGANIZATION, $12,549,109.96 
ASSETS, $14,296,623.93 
Operates in Twenty States and the Republic of Cuba 














Thousands of Legal Decisions are Contained in 


HUDDY ON AUTOMOBILES 


Sixth Edition, 1922 


This valuable reference work is of use to 


Insurance Companies, Claim Adjusters and 


Automobile Insurance Agents 


All Phases of the Law of Automobiles Covered. 


The chapter Titles are: 


1. Definitions 19. Cyclists, riders and miscellane- 
2. Historical ous travelers 
3. Nature and status 20. Frightening horses 
4. Right to use highways 21. Railroad crossings 
5. Statutory regulations 22. Street railways 
6. Municipal ordinances 23. Liability of owner for conduct 
7. Federal control over motoring of driver 
8. Licensing and registration 24. Status of guests and passengers 
9. Jitneys, taxicabs and public 25. Safety of highway for automo- 
carriage for hire bilists 
10. Private carriage for hire 26. Measure of damages for injury 
11. Garages to automobile 
12. Chauffeurs 27. Criminal liability 
13. Miscellaneous subjects of regu- 28. The manufacturer 
lation 29. INSURANCE 
14. Law of the road 30. Sales 
15. Negligence, in general 31. Liens 
16. Collisions with other vehicles 32. Evidence 
17. Collisions with pedestrians 33. Forfeiture of vehicle for viola- 
18. Contributory negligence of pe- tion of law 
destrians 


1382 Royal Octavo Pages 
Price $12. 


THE SPECTATOR COMPANY 


Selling Agents 
CHICAGO NEW YORK 











Equitable Life Insurance Company 


of the District of Columbia 
ORDINARY AND INDUSTRIAL 


Established in the District of Columbia, West Virginia, Ohio and 
Delaware 

President ys ° : 2 ‘ : - : F cIENRY P. BLAIR 

Vice President. : ‘ ; . - JOSEPH SANDERS 

2nd Vice President (Agency Supervisor) . . WILLIAM A. BENNETT 

Secretary . x ; ° ‘ f 2 . 2 ALLEN C. CLARK 

Actuary - ‘ : - GILBERT A. CLARK 


Main Office, 816 14th Street, N. W., WASHINGTON, D. ¢, 














‘‘Keep Southern Money at Home’’ 


YOUNG MAN: If you are already successful but looking for 
larger opportunities, Investigate the Field, Policy Contracts, 
and Commissions of ‘‘The Best Company In Dixie” and We 
Will Grow Together. 


E. C. HINDS, President 


(Gtton States 


LIFE INSURANCE CO-menenis. 














THE EUREKA LIFE INSURANCE COMPANY 


BALTIMORE, MARYLAND 


Incorporated 1882 


A regular OLD LINE Stock Life Insurance 
Company, issuing all the STANDARD FORMS of 
POLICIES, INDUSTRIAL and ORDINARY. 


JOHN C. MAGINNIS, President JOSH. N. WARFIELD, Jr., Sec’y & Treas 
J. BARRY MAHOOL, Vice-President J. HOWARD IGLEHART, Medical Director 











Largest Fraternal Benefit Society for Women in the World 


THE WOMAN’S BENEFIT ASSOCIATION 
OF THE MACCABEES 


A ‘‘Millionaire’’ Fraternal Benefit Society 

The Rates are Adequate 

The Membership is over 251,000 

The Reserve Fund is over $16,000,060 

Its Business Standing is of the Best 

Gives Safe Protection to Women and the Children of its Members 
Cares for its Needy Sick 

W. B. A. Health Centers in Every City 

Summer Camps for Girls 

Has Junior Rose Courts and Cradle Roll for Infants 
Its Reviews are Social and Welfare Centers 


Write for information to 


MISS BINA M. WEST MISS FRANCES D. PARTRIDGE 


Supreme Commander, Port Huron, Mich. Supreme Record Keeper, Port Huron, Mich 














MORE THAN $28,500,000.00 


has been paid to Continental Policyhoiders or their benefi- 
ciaries as indemnities for loss of business time by accident, or 
for accidental loss of sight, limb or life, or for loss of business 
time by sickness. : 
In every city of the Union and in Canada we are protecting 
many thousands of business and professional men. Continent- 
al Accident and Health policies sell and stay sold—good 
openings for the right man. 
CONTINENTAL CASUALTY COMPANY 
H. G. B. ALEXANDER, President 


General Offices: Chicago, U.S.A. 
CANADIAN HEAD OFFICE: TORONTO, CANADA 
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Automobile Fatalities Analyzed 
(Concluded from page 4) 


“Th 10,000,000 automobiles inl the United 
ic ’ ? : 

States (in 1920) claim fewer victims than 
mwa \ id 

hooping-cough,” and that “Deaths from ac- 
W 5 = 


cidental falls outnumber those due to auto- 
mobile accidents.” It is scarcely necessary to 
point out that the very argument which Mr. 
reales advances later on can be advantage- 
eusly used to defeat him, for there are cer- 
1 persons in the 


tainly more than 10,000,000 
d a 


United States who might be potential victims 
of whooping-cough, and there are alsc more 
than 10,600,000 persons in the same area who 
are potential victims of accidental falls. In- 
dentally there are many more opportunities 
or contagion from whooping-cough and for 
injury from accidental falls, since these two 


- things may happen almost anywhere at any 


time and, luckily, the reckless automobilist 
cannot pursue us beyond the doorways to our 
aouses, nor haunt our every step. 

There is a well-defined tendency, upon the 
part of those who would make light of the 
hazard introduced by the presence of careless 
or incompetent motorists, to use phrases and 
slogans clouding the real issue, which lies in 
the fact that the heedless or untrained auto- 


mobile driver is a serious menace. 






GROWTH IN NUMBER OF 
AUTOMOBILE FATALITIES 
in the 
UNITED STATES 


1906 1908 1910 1012 1914 1916 1918 1920 1922 


Prepared by th mobile Department of the 
National Bureau of Casualty and Surety Underwriters 





AUTOMOBILE DEATH RATE IN THE U. S. 


per 
10,000 AUTOMOBILES REGISTERED 





RATE 
1915 -%.0 
1916 =—-20.8 
1917 18.2 
1916 = 15.5 
1919 =: 18.0 
192 «=: 12.0 
1921 11.9 
1922 11.6 


Prepared by the Automobile Department of the 
National Buresu of Casualty and Surety Underwriters. 


DISTRIBUTION OF 
VEHICULAR FATALITIES 


AMERICAN CITIES FOR 1922. 





1 Prepared by the Automobile Department of the 
Netional Bureau of Casualty and Surety Underwriters 











Were such a man to injure himself alone, 
there would be no cause for complaint except 
from the members of his own family who 
might thus be deprived of their bread-winner, 
but the part of the situation is 


that such a man causes untold suffering, while 


unfortunate 


himself often escaping punishment, or at least 
not receiving punishment commensurate with 
his crime. The constantly mounting total of 


deaths from automobile accidents cannot be 


saying that there are now more 
The 
vould be perfectly true but it would not alter 


blinked by 
automobiles than ever before. statement 
the fact that the deaths continued to increase. 
is upon this death total increase, and not 
upon the number of vehicles in operation, that 
the eyes of the people of the United States 
are focussed. The phrase, “There are now 
over 11,000,000 motor vehicles in the country,” 
is bitter comfort indeed to the widow whose 
husband has been killed by an automobile or to 
the children who are thus rendered fatherless. 
\s pointed out before in this article, not- 
withstanding the constantly increasing number 
ef vehicles in the country, automobile fatalities 
are being augmented at the rate of 1000 per 
year. Traffic regulation, safety first move- 
ments, educational movements, and campaigns 
te waken motorists and pedestrians to the reali- 
zation of the danger inherent in the carelessly 
operated or badly driven automobile, are all 
well and good as far as they go, but there is 
a point beyend which they cannot advance. 
There will always be deaths from automobiles, 
the danger cannot be entirely eliminated even 
by the most practical ideas and painstaking 
care, and the fact remains for all to see that 
accident insurance is the only complete safe- 
guard for the individual and his family, be he 
pedestrian or motor vehicle owner. 

COL. J. F. SUPPLEE DIES 
Resident Secretary of U. S. F. & G. Stricken 
at His Desk—Had Been with the 
Company Twenty-seven Years 
Casualty and surety interests in New York 
city were grieved to learn of the sudden death 
of Col. J. Frank Supplee, wihch occurred last 
Monday at the New York city branch office 
of the United States 
Company, 


Fidelity and Guaranty 
Col. Supplee has been 
past 
twenty-seven years, almost since its inception, 


Jaltimore. 
identified with the organization for the 


and the metropolitan branch was closed during 
the afternoon out of respect for the memory 
of the man and the things he had accomplished. 
Apparently in the best of health, Col. Supplee 
came to his office as usual in the morning and 
transacted business with no sign of illness. At 
aheut noon he went out to lunch and shortly 
atter he came in again, fell over, dead, at his 
desk as the result of a heart attack, 

He was one of the original directors of the 
United States Fidelity and Guaranty and served 
as assistant to the late president, John R. Bland. 
lor the past twelve years he had held the post 
of resident secretary at the New York office 
headquarters. Before coming to the city of 
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New York, Col. Supplee occupied a prominent 
position among Baltimore circles and was at 
one time mentioned as a candidate for mayor 
there. He was a member of the Baltimore 
National Guard for a long time and up until 
ten years ago was colonel of the Fourth Mary- 
land Regiment. 

Living with his wife at the Hotel Gramatan 
in Bronxville, New York, the colonel took an 
active part in the doings of the Maryland So- 
ciety, the Southern Society and Christ Episcopal 
Church of Bronxville. Of his four sons, one, 
Cclonel J. Frank Supplee, Jr., is a judge in 
the Baltimore courts, another is a colonel in 
the Regular Army, a third is an insurance 
man in Chicago and the fourth is manager of 
the Pittsburgh office of the United States Fidel- 
itv and Guaranty. All of them served in the 
great war. Colonel Supplee was seventy-two 
vears old and is survived by his wife, his four 
sons and two daughters. 


CHICAGO INVESTIGATION COMMITTEE 
MEETS 


Fire and Casualty Companies Under In- 
vestigation in Illinois—Probe to Con- 
tinue About Ten Weeks 
The investigation, conducted by the Illinois 
Daily committee, into the 
affairs of the fire and casualty insurance com- 
panies doing business in that terrttory was be- 
gun on Monday of this week and will go on 
The probe is comparable to 
the recent Lockwood investigation and aims at 
discovering whether or not exhorbitant rates 
are being charged on risks insured. Insurance 
circles are not greatly perturbed over the sit- 
uation, as most of the companies are satisfied 
that rates as now named are just and equit- 
table and that the search will lead to nothing. 
At the first session, three witnesses represent- 
ing reciprocal insurance companies were called 

upon to testify. 

Although the fire and casualty companies 
were not formally represented at the hearing, 
there were many attentive spectators, among 
these being G. Edgar Turner, general counsel 
of the Casualty Information Clearing Hoiise, 
i company with the associate counsel of the 
Tilinois National Board of Fire Underwriters. 
Senator Daily, for whom the investigation is 
named the Daily committee, ventured the opin- 
ion that the compilation of data and informa- 
tion for his purposes would require about ten 
weeks. 


Senate’s so-called 


for some time. 


George G. Wetzel Resigns 

From the New York branch office of the 
United States Fidelity and Guaranty Company 
cf Baltimore comes the announcement that 
George G. Wetzel, superintendent of the lia- 
bility and workmen's compensation department 
of the organization has tendered his resigna- 
tion as of April 14. Mr. Wetzel has made 
no statement of his future plans and it is not 
known whether he will continue in the cas- 
ualty and surety business or not. 

The post left vacant by the resignation of 
Mr. Wetzel has been filled by tis former assist- 
ant, E. A. Keller, 
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Graphic Selling Charts 


By F. H. KORTRIGHT 


A POTENT AID TO AGENTS IN SELLING 
LIFE INSURANCE 
COLORED GRAPHS THAT ENABLE THE AGENT 


TO 
FIX THE PROSPECT’S ATTENTION 
INSPIRE HIS INTEREST and 
SECURE HIS APPLICATION 





Each Chart Is Accompanied by Explanatory Text 


1—The Object and Purpose of Graphic Selling Charts 
2—The Psychology of Selling by Charts 
8—Eight Practical Canvasses with Charts 
4—How to Study and Demonstrate Charts. 


GRAPHICAL DIAGRAMS GRAPHICAL DIAGRAMS 
SERIES A—GENERAL FACTS SERIES B—POLICIES 
1—An Insurable Asset 1—Participating 20 Year Endowment 
2—Figure It Out Yourself ; wn 2—Participating 20 Payment Life 
3—Amount of Insurance $100 per Annum will Buy on Various Plans $—Participating Ordinary Life 


4—We All Must Die (Expectancy, etc.) : 4—Continuous Monthly Income 
5—Increasing Cost of Insurance Premiums at Different Ages 


6—Percentage of Deaths from Most Common Diseases 
7—Can You Afford More Insurance? 


8—Capitalized Value of Various Annual Incomes mC CO, 

9—How Much Insurance Should a Man Carry? ae CAE Slee Cee 

10—A Comparison—Fire and Life Insurance 1—A Comparison—Ordinary, 20 Pay. and 20 Year End. 

11—If You Should Die 2—Premiums, Cash Sur., Paid-Up Insurance 

12—The Value of the Loan Feature 3—Settlement Privilege No. 1 

13—Growth and Strength of Old Line Companies 4—Settlement Privilege No. 2 

14—Of 100 Men, Those Incapable of Self-Support at Various Ages 5—Disability Clause—20 Pay. Participating 

15—A Few Startling Facts—You? Your Widow? 6—Extended Ins. Clause—Participating 20 Year Endowment 

16—The Varying Fortunes of 100 Average Men 7—Extended Ins. Clause—Participating 20 Payment Life 
CHARTS ARE PRINTED IN SIX COLORS AND BOUND IN FLEXIBLE LOOSE LEAF BINDER 

PRICE $10 


Send for illustrated circular Discount for quantity orders 
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FIDELITY AND DEPOSIT INCREASES 
CAPITAL 

us Amounts to $1,600,000 After Stock 
Dividend of 66 2-3 Per Cent 

The board of directors of the Fidelity and 
Deposit Company, ,altimore, met in that city 
recently and voted a stock dividend of 662-3 
per cent, to be made payable in stock and to 
be held in abeyance pending confirmation by 
the shareholders. The board also voted to rec- 
ommend to the stockholders that a special meet- 
ing be convened for the purpose of amending 


Surpl 


the company's charter so that the capital may 
be increased from its present total of $3,000,- 
000 to $5,000,000. 

The effect of the declared dividend, follow- 
ing approval of the projected capital increase, 
will be to reduce the surplus of $3,600,000 to 
$1,600,000. The Fidelity and Deposit has made 
rapid strides during the past three years, and 
‘ts business advance, as shown by premium in- 
crease ratio between last year and I919, was 
about 70 per cent. On March 31 of this year 
the company’s assets aggregated $15,552,625, as 
against $11,317,584 on December 31, 1919. The 
executive control of the Fidelity and Deposit 
is in charge of EF. A. Hamilton and, under his 
leadership, the gross business of the company 
reached $13,922,691 in 1922. 


Coal- Mine Fatalities in February, 1923 

Reports received by the United States Bureau 
of Mines from State mine inspectors show 292 
fatal accidents among employees at coal mines 
in February, 1923, as compared with 237 in 
February, 1922. The fatality rate was 5.85 per 
million tons, based on a production of 49,- 
933,000 tons during the month, as against a 
rate of 4.96 per million tons during February, 
1922, based on an output of 47,742,000 tons. 

During the first two months of 1923, the 
number of fatal accidents at coal mines was 
487, representing a rate -of 4.48 deaths per 
million tons, based on a production of 108,- 
824,000 tons. In January and February, 1922, 
fatal accidents numbered 397, indicating a fatal- 
ity rate of 4.33 per million tons, based upon 
a production of 91,604,000 tons of coal. The 
figures for 1923 include the loss of 125 lives 
in two mine explosions; those for 1922 include 
the loss of forty-nine lives in four explosions. 
One of the explosions in 1923 occurred on Feb- 
ruary 8 at Dawson, N. Mex., and resulted in 
the death of 120 men; the other explosion was 
in Schuylkill county, Pa., on February 21, and 
killed five men, 

Comparing the combined record for January 
and February, 1923, with that for the first two 
months last year, lower fatality rates per mil- 
lion tons are noted for falls of roof and coal, 
haulage, explosives and electricity. An in- 
creased rate is noted for gas and dust ex- 
plosions.—Reports of Investigations, United 
States Bureau of Mines. 

Interesting Compensation Case 

A compensation case of more than usual in- 
terest was tried at Davenport, Iowa, Tuesday, 
April 10, in which the employee contended that 
ammonia gas from a refrigerator plant got into 
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his eyes in such quantity as to cause him total 
blindness in the short period of ninety days 
from his experience with the ammonia fumes. 
It was the case of Charles Brasch vs. Rose 
Tenebom and Iowa Mutual Liability Insurance 
Company, the defendants being represented by 
Sampson & Dillon of Des Moines, Iowa, and 
bollinger & Block of Davenport. 

The defendants established to the satisfaction 
of the entire membership of the arbitration com- 
mittee that the loss of eyesight of the em- 
ployee was due to the disease known as glau- 
coma, which must have been far advanced and 
in its last stages at the time of the ammonia 
experience, and which had come upon the em- 
ployee so insidiously that the employee himself 
did not realize the mysterious character of the 


ailment. 

One of the peculiarities of this disease is that, 
within a limited vision, the sight is not seri- 
ously affected, but that the field of vision grad- 
reduces from the outside toward the 

Since the disease of glaucoma is really 


ually 
center. 
intraocular pressure which destroys the optic 
nerve at the point where it passes out of the 
eyebal! at the back of the eye, it was con- 
tended by the defendants that the presence of 
ammonia fumes in the front part of the eye 
cculd not and did not bring about the disease. 
The claim was for $6000. The case will prob- 
ably be appealed by the claimant. 


THE HANDY CHART FOR 1923 ISSUED 
Contains More Data But Is Published 
Earlier Than Last Year 
The widely known and extremely useful 
pocket reference work, The Handy Chart of 
Casualty, Surety and Miscellaneous Insurance 
Companies in America, for 1923, has been is- 
sued by The Spectator Company. It embraces 
statistics for 1922 and nine previous years of 
seventy-eight stock comanies, and also twenty- 
rine of the leading mutual liability and work- 
men’s compensation insurance companies for a 
series of years, the items including capital, as- 
sets, liabilities, surplus, premiums, 
total income, losses paid, dividends paid, ex- 
renses of management, and total expenditures, 
with ratios of losses, expenses and both com- 


reserves, 


bined to premiums. 

In the various tables about 280 companies are 
listed, including stock companies, mutual com- 
panies and reciprocal exchanges. The Handy 
Chart, including 68 pages and cover in manila 
hinding, sells at 75 cents per copy and in flexible 
pocketbook $1.25 per copy. 


Maryland Casualty Issues Huge Removal 
Policy 

The merger of three large financial institu- 
tions in Chicago—the Corn Exchange National, 
the Merchants Loan & Trust and the Illinois 
Trust and Savings Banks—required the re- 
moval of 500,000,000 in cash and _ securities. 
The aryland Casualty issued a 
policy for $3,850,000 in effect two days—April 
>, 8—covering the removal risk. The liability 
terminated without any mishap whatsoever. 
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EMPHASIZES VALUE OF COURTESY 


John L. Mee, of National Surety Writes 
to Agents and Branch Offices 

Vice-President and Superintendent of Agen- 
cies John L. Mee of the National Surety Com- 
pany, emphasizes the advisability of business 
etiquette and courtesy in a letter addressed to 
all branch office managers and special agents, 
reading as follows: 

Courtesy is the index of character! That 
has never been so much recognized as nowa- 
days. In seeking business, or favors, we are 
judged by our manners. That is also why, if 
we are seeking customers, they judge us by our 
manners. In fact,’ courtesy is beyond doubt 
one of the most important elements in suc- 
cess, whether it is our personal success or the 
success of our company. 

Are you keeping in step with the times by 
studying this important subject of business 
courtesy? Are you making as much out of 
it as you can? It would be poor business in- 
deed to overlook it. Why? 

Because it is so profitable! The value of 
courtesy is not theory, but fact. For the in- 
dividual it is a fact that courtesy makes a good 
impression—and a good impression is half the 
battle won at the beginning. 

For the company, this “good impression” is 
a tremendous asset. It is called “good-will,” 
and it has been given a real value in dollars. 
It is alleged that the Woolworth Company 
alone has valued its good-will at $50,000,000. 
That of Sears Roebuck & Company is held to 
he worth $30,000,000. 

Courtesy, achieved by business etiquette, and 
ability to see the other fellow’s point of view 
and, even though you know he is wrong, en- 
deavor to lead rather than drive him to your 
point of view, is an important element in build- 
ing up this great asset. 


—Payton B. Moorehead, for the past ten years as- 
sistant general claim agent of the New York Rail- 
ways Company, will on April 16 become associated 
with the Manufacturers’ Liability Insurance Company 
of Jersey City, N. J. 
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Teamwork Tells 


Agents’ loyalty and enthusiasm, plus New Home 
Office Service features, produce Teamwork and in- 


crease production. 


These new features for 1923 will help Union 


Central Agents get more business. 


For policyholders: Increased Cash Values made re- 
troactive—Enlargement of Free Health Test Service— 
5% interest on policy proceeds and dividends, left on 


deposit. 


For Agents: Home office leads—Letter Circulariza- 


tion Service—Special Bulletin Service—Limit increased 
to $200,000. 

For prospects: New Business Protection Policy—New 
Life Income Endowment Policy—Liberalized Disability 
Clause—Substandard Insurance. 


Teamwork—Boosting Policyholders and a Loyal 
Agency Force backed up by the Home Office insure 
success for the Union Central Agent. 


For agency relations write the Home Office. 


The Union Central Life Insurance Company 


Cincinnati, Ohio 

















New Disability Clause 


Two years ago this Company devised a Disability 
provision which was far in advance of any that had 
been previously contained in a life insurance policy. 
We now announce a new Disability provision. Its 
features are: 

Immediate beginning of a lifelong monthly income 

When total and permanent disability has lasted five 
years, the monthly payment will thereafter be in- 
creased 50%. 

When total and permanent disability has lasted ten 
years, the original monthly payment will be increased 
100%. , 

Total disability that has lasted three months will be 
assumed to be permanent. 

Waiver of premium, of course, together with full 
annual dividends and a full annual increase in cash 
surrender value. 

As age increases, and the family income dwindles 
through diminishing resources, the disability income 
increases to i.icect the increased need of income. 


For terms to producing Agents address 


The Mutual Life Insurance Co. 
ot New York 


34 Nassau Street, New York 











PHILADELPHIA LIFE 
INSURANCE COMPANY 


Home Office Building 
111 NORTH BROAD STREET 
PHILADELPHIA, PA. 


President 
CLIFTON MALONEY 


Only high-type men and women can ob- 
tain contract to represent this company. 


For salesmen and saleswomen of such type 
we have an interesting contract to offer, 
backed by real co-operation. 


JACKSON MALONEY 
Vice-President 


A. MOSELEY HOPKINS 
Manager of Agencies 
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Savings, Insurance and Investments 


AVINGS, insurance and investments com- 

prehend the vast and major portion of 

thrift, as generally understood. For 
thrift is practiced by the rich as well as the 
poor, meaning no more and no less than ab- 
stinence from the current use of money or 
capital, as the case may be. All thrift is pri- 
marily economic and based essentially upon the 
voluntary action of the individual concerned. 
To speak of compulsory thrift is an absurdity, 
for there can be no substantial moral conse- 
quences of improvement of character follow- 
ing force in matters of savings and insurance, 
as often advocated by well-meaning but ill-in- 
formed “friends of humanity.” 

Economic progress lies chiefly in the direc- 
tion of increasing the effectiveness of volun- 
tary action, as the result of an aroused con- 
sciousness in social obligations. The socialistic 
trend, to the contrary, is always in the direc- 
tion of compulsion or coercion, whereas prog- 
ress in the true sense implies the strengthening 
of every element of character making for 
effectiveness in social or political actions, as 
the case may be. 

In the economic sense, the greatest power in 
the world is credit. All credit essentially rests 
upon good faith, converted into an enormously 
effective, economic function. When faith or 
confidence dimishes, credit fails and disaster 
and bankruptcy mark the beginning of depres- 
sion and decline. As faith increases the credit 
function becomes enhanced and enormous 
quantities of new capital are created, based only 
in part upon an accepted metallic standard of 
value, represented by the gold reserve. Cap- 
ital, in its beginnings, is always the result of 
savings in small amounts, and hence the sav- 
ings function, widely diffused, is the most im- 
portant instrumentality in the creation of new 
capital, representing abstinence from the current 
use of available wealth. Money in this sense 
is not capital, though all capital, for that mat- 
ter, is represented by money or the instru- 
mentalities of credit secured by money. The 
larger portion of the world’s capital used for 
economic purposes is to-day represented by in- 
strumentalities of credits; stocks, bonds and 
mortgages, on the one hand, and policies of in- 
surance on the other. 


_ (Address by Frederick L. Hoffman, LL.D., consult- 
ing statistician, Prudential Insurance Company of 
America, delivered before the Mid-Day Luncheon Club, 
Springfield, Ill., April 14, 1923.) 


THE Basis or INSURANCE 

Insurance is of ancient origin, having been 
derived from the Rhodian Sea Laws, which 
established the fundamental principle of con- 
tributionship in the settlement of marine losses 
sustained at sea. This principle has been per- 
fected in modern times, until in the case of life 
insurance, at least, it is now in a fair way of 
becoming a universal provident institution among 
the civilized people of practically the entire 
world. In a restricted sense, the per capita 
amount of life insurance protection is one of 
the surest index figures of a sound civiliza- 
tion, for all life insurance rests upon an altru- 
istic basis, which provides with certainty for 
the needs of surviving members of a person’s 
family in the event of death. But life insur- 
ance also serves a direct and enormously val- 
uable purpose, in increasing the available 
amount of capital and by thus giving further- 
ance to the credit function; for the reserve 
held by life insurance companies is all in- 
vested at moderate rates of interest, and as 
such becomes available for a vast range of use- 
ful and constructive purposes, which otherwise 
would often languish for the want of the re- 
quired amount of wealth. Every life insurance 
policy is an instrumentality of credit, in that 
it is a promise-to-pay a sum-certain at some 
future date. Hence the billions of insurance in 
force represent our national faith in the con- 
tinuity of our life insurance institutions, just 
as the amounts on deposit with banks and trust 
companies represent public faith in the solidity 
and perpetuity of our banking system. 

It is, therefore, of the very first importance 
in this connection, that the State should safe- 
guard the interests, first, of those who save 
through savings banks or otherwise; second, of 
those who insure for small amounts, or large; 
and third, of those who invest in stocks and 
bonds, mortgages or other instrumentalities of 
credit, be their designation what it may. While 
immense progress has been made in the develop- 
ing of supervisory and controlling functions and 
duties of the State, in respect to instrumentali- 
ties of credit, and particularly fiduciary in- 
stitutions, this progress is as yet far indeed 
from having reached the stage where the pub- 
lic can accept with absolute assurance the fiat 
or certificate of the government, that a given 
institution is a solvent and trustworthy means 
to carry out the purposes for which it is in- 
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corporated and duly authorized by the State. 

Recent experiences in connection with dis- 
astrous bank failures in Massachusetts, with the 
looting of a life insurance company in Buffalo; 
with downright fraud in the management of 
mortgage concerns in Chicago and Dallas, are 
profoundly suggestive of the imperative duty 
of the government to safeguard more adequately 
the interests of those who entrust their sav- 
ings, their insurance and their investments, to 
those assumed to be competent to properly dis- 
charge profoundly serious fiduciary obligations. 
There is nothing more deplorable than the un- 
dermining of wage-earner’s faith and of other 
persons of small means, in the efficacy, the 
solvency, and the perpetuity of savings and 
insurance institutions. It is not going too far 
to say, therefore, that next to the protection of 
life and material property, on the part of the 
government, there are hardly any duties on the 
part of the State which transcend those of safe- 
cuarding wage-earners’ savings, insurance and 
investments. These three things form the 
nucleus of the national wealth and, as such, 
deserve every protection which the ingenuity of 
government or individual enterprise can formu- 
late. Adequate means of safeguarding these 
paramount considerations are vital to a coun- 
try-wide settlement of such industrial unrest 
as may from time to time arise. 


WueErRE WEALTH CoMEs FroM 

I would place the wage-earner in a preferred 
group, as being particularly entitled to the solici- 
tude of the government. It is by his toil that 
most of the wealth of the nation is directly cre- 
ated and it is his surplus that is most deserving 
of the fostering care of authorities. It is his 
thrift, more than any other element in our social 
life, that contributes the major share of the 
new wealth, which goes to augment the wealth 
already extant. To the degree that his sav- 
ing powers are increased, the well being of 
the nation as a whole will be most effectively 
conserved. 

Of prior importance in national economics 
are the savings banks, which by encouraging 
prudence and thrift among the relatively poor 
check the tendency to extravagance in rising 
to a higher scale of comfort and security. 

Savings banks in the United States in 1921 
had approximately seven and one-half billion 
dollars to the credit of some twelve and one- 





half million depositors. Of course, the true 
amount saved and conserved on the part of these 
depositors, who represent the essentially 
thrifty, must be very much greater, for these 
depositors also represent the large majority of 
life insurance policyholders, insured for sums 
of one thousand dollars and less, while in addi- 
tio they include most of the persons who hold 
certificates in building and loan associations, 
who make payments on mortgages, and are the 
holders of small blocks of securities, typical 
of national wealth and stability. But for their 
habits of thrift, their inclination to save, and 
their willingness to abstain from the current 
use of available wealth, enormous sums of 
capital would be wasted in unproductive direc- 
tions and be withdrawn from fields of enter- 
prise in which they now serve an indispensable 
and most useful purpose. 

Estimates of what constitutes the total mate- 
rial wealth of the United States are so largely 
in the nature of pure conjecture, that it would 
not serve a useful purpose to discuss the more 
or less conflicting evidence on the subject. 
Strictly applicable as a measure of economic 
progress, however, are the income-tax returns 
of the Federal Government, representing the 
personal incomes of some seven million, two 
hundred thousand taxpayers. In 1920 income 
taxes were paid on twenty-four billion dollars 
of personal income, and here again we deal 
essentially with a thrifty element of a nation’s 
population or the element which saves and sup- 
ports the government as well as it conserves 
and helps to maintain the laws. 


Tue Position or Lire INSURANCE 

The number of life insurance policies and 
certificates in force with various types of in- 
surance institutions, has within recent years 
assumed prodigious proportions. Foremost 
among life insurance policyholders are those 
who hold policies with industrial companies, 
of which there are now over sixty million con- 
tracts in force, insuring approximately nine 
billion dollars, payable at death. These sums, 
while relatively small, nevertheless provide, first, 
for the funeral expenses, and to an increasing 
extent for the immediate support of the family, 
oftentimes on a weekly income basis. They 
are thus the means of conserving the integrity 
of the home, as well as the continuity of the 
family income. Aside from industrial insurance 
contracts, there are over eighteen million legal 
reserve ordinary policies in force, insuring not 
far from forty million dollars, payable at death 
or previous maturity. There is hardly a home 
in the land which is not in some measure or in 
some form protected by life insurance, but 
aside from the foregoing there are also millions 
of certificates in force with fraternal or labor 
organizations, providing insurance protection, 
more or less adapted to special needs. 

The economic value of systematic savings, in 
its application to insurance, finds no better illus- 
tration than the truly stupendous results which 
have been achieved through industrial insurance, 
which has only been in existence since 1875. 
Through both their industrial and ordinary de- 
partments the industrial companies have now 
an income of near to six hundred million dol- 
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jars per annum, and accumulated assets of not 
far from three billion dollars. 


f 
l 


These assets 
urnish capital in the most desirable form to a 
arge variety of governmental, transportation, 
agricultural, home building and other needs. 
They furnish capital that is loaned at reason- 
able rates of interest and under reasonable con- 
diticns, as to the duration of the investment. 
There is nothing speculative in life insurance 
finance, under modern statutory requirements, 
which rigorously safeguard the interests of the 
insured. While the system of State supervision 
is far from being perfect, disastrous failures 
in life insurance have long since become a thing 
of the past. 


Position OF INSURANCE IN THE INVESTMENT 
Wor_p 

If I speak in some detail of insurance, it is 
because for more than thirty years I have been 
actively associated with insurance development. 
Within my own time I have seen the business 
grow at a rate which finds few parallels in 
financial and industrial history. It can never 
he too often emphasized that insurance is not a 
business, in the restricted sense of the term, 
but obviously a form of public service which 
long since suggested the promotion of mutual 
insurance institutions, under which the un- 
earned premium charges are returned to the 
policyholders, who own and can control the 
companies if they choose to do so. All insur- 
ance is essentially a matter of good faith and 
every insurance policy is an instrumentality of 
credit. 
at some future date, in the event of the occur- 
rence of the contingency insured against, and 
it, therefore, rests conditionally upon a perfect 
good faith of both parties to the contract. No 
form of savings or investments has as yet been 
devised which involves a higher degree of 
true altruism on the part of the insured, or 
more profound social, economic and _ political 
obligations on the part of those who are en- 
trusted with the management of insurance in- 
stitutions. But likewise, no business is more 
properly entitled to the solicitude of the gov- 
ernment, and there is nothing more deplorable 
than the ever-present tendency to impose bur- 
densome taxation upon life insurance companies, 


It is a promise to pay a sum certain 


in some form or other, to the detriment of in- 
surance policyholders, who are rightfully en- 
titled to the largest measure of return when 
the contracts fall due. All insurance is, of 
course, in a restricted sense a method of in- 
vestment, but the essential investment features 
of life insurance policies have very obvious 
limitations. The companies are required by law 
to invest their funds in certain forms of securi- 
ties, as a safeguard against reckless specula- 
tion, leaving, therefore, a wide range of oppor- 
tunities to the individual to develop his own 
savings and investment judgment, than which 
nothing could be more desirable. In other 
words, like all human institutions, life insur- 
ance has its limitations, and it cannot be ex- 
pected to take the place of profitable, long 
range investments in securities of unquestion- 
ably intrinsic value, where it is safe to dis- 
count the uncertainty of human life. For con- 
versely, no such investments can possibly take 
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the place of insurance protection, which has 
the inherent power, through principles of asso- 
ciation and co-operation, to safeguard the inter. 
ests of one while with equal security safeguard. 
ing the interests of all. The striking of a Dos- 
sible balance between these two apparently cop. 
Hicting viewpoints, must, in its final analysis, 
rest only with the individual concerned, 

While it is of the very first importance that 
systematic habits of savings should be developed 
on the part of practically all the people, and 
while, in the second place, it is of supreme im. 
portance, to enhance the value of savings habits, 
through the operation of insurance principles 
as conducted by sound and solvent insurance jp. 
stitutions, it is, in the third place, equally essep. 
tial that there should be a growth of the right 
kind of investment ideas on the part of the 
general population, who should be urged to 
become interested in and concerned with the 
various forms of instrumentalities of credit 
which represent our national wealth. 


GrowTH oF INDUSTRIAL DEMocrRACY 

Within recent years a number of far-sighted 
corporations have offered inducements to their 
employees to invest in the stock or the bonds 
of the concerns with which they are associated, 
practical demonstration of industrial 
democracy, there could be nothing more desir- 
able than this form of copartnership, resting 
fundamentally tpon the individual savings 
function, and the better judgment of the person 
concerned, to invest his savings in his own way 
and at his own risk. What the Standard Oil 
has done in this respect and the United States 
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Mr. SUCCESSFUL 
LIFE INSURANCE AGENT 


Do you want to secure a General Agency 
for yourself? If so, read this; it is 


WORTH KNOWING 
A $5,000 policy in the United Life and 
Accident Insurance Company guarantees 
FIRST, that in case of death from any 
cause, $5,000, the face of the policy, will 
be paid. 
SECOND, that in case of death from any 
ACCIDENT, $10,000, or DOUBLE the 
face of the Policy, will be paid. 
THIRD, that in case of death from cer- 
tain SPECIFIED accidents, $15,000, or 
THREE TIMES the face of the Policy, 
will be paid. 
FOURTH, that in case of total disability 
as a result of accidental injury, the Com- 
pany will pay direct to the Insured at the 
rate of $50 PER WEEK, during such 
disability, but not to exceed 52 weeks, 
after which the weekly indemnity will be 
at the rate of $25 PER WEEK through- 
out the period of disability. Can Insur- 
ance do MORE? And WHY should 
any man be satisfied with a policy that 
would do less? 


Annual Premium, Ordinary 

BR 55555 esdpsciavecslo metasarsisocior tone 
Twenty Payment Life... ..... $172.10 
Twenty Year Endowment. ... $240.10 


e a e € 
United Life and Accident Insurance Co. 
Home Office, United Life Bidg., Concord, N. H. 
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Central Ohio 
General Agency 


Territory unsurpassed and large enough for 
an unlimited production. 
Contract as good as the best, with exclusive 


Confidential communication invited from 
those with clean records and with ability to 
handle such an agency. Address 


Exclusive, care of The Spectator 
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Steel Corporation, and the American Smelting 
& Refining Company, may here be referred to 
as among the most encouraging illustrations of 
modern times—that industrial democracy is 
within reach, on the part of those who earnestly 
strive for it and earnestly desire it. Believing, 
as of necessity we must, in the inviolability of 
property rights, we cannot come to any other 
conclusion than that the perpetuity of our form 
of government will chiefly depend upon the 
widest and most equal distribution of material 
wealth. Socialistic propaganda, aiming at a 
socialization of economic functions, rests upon 
the ancient error of dreamers through the hold- 
ing that man can be made happy and efficient 
through the application of theories, instead of 
through the slow lessons and modifications of 
character building, brought about through 
experience gained in the struggle for existence. 
To the extent that wealth is more equally dis- 
tributed, and that an ever larger number of 
persons become interested in its conservation, 
first through savings and insurance, and last 
through investment, the underlying 
structure of our government will become 
strengthened te withstand the insidious attacks 
which are constantly made upon it. 


personal 


Peace DIsTURBERS 
Happily present-day tendencies are obviously 
in this direction, regardless of the disquieting 
evidence brought to light by recent trials for 
sedition, treason and even attempts at revolu- 
tion. It would be utterly inconceivable if in so 
vast a country as this, with a population ex- 


.ceeding one hundred and ten million, repre- 


senting all the races of the world, there should 
not be a fair measure of discontented and un- 
assimilated peace disturbers. But these with- 
out question form but a minute, although not 
to be disregarded, fraction of the whole. The 
danger that confronts us lies rather in the 
direction of apathy and indifference on the 
part of the prosperous, educated and well-to- 
do, who, fatuously indifferent to signs of social 
discontent, believe that all is well because they 
wish it so. Eternal vigilance alone can pre- 
serve the American Republic, just as industry, 
honesty and justice are essential to the mainte- 
nance of the social and economic foundations 
upon which all political structure is made to 
rest 


SMALL SAVINGS SMALL 
INSURANCE POLICIES 


The thought uppermost in my mind is to 


LMPORTANCE OF AND 


emphasize, the best way I may, the vast eco- 
nomic importance of small savings and small 
policies of insurance, representing in the form 
of collective aggregates the bulk of our wage- 
earners’ securities, against the ever possible in- 
roads of the inflammatory suggestions of plaus- 
ible agitators, who do not aim at a better, but 
Even the 
revolution 


only at a different state of things. 
possible consequences of a 
but the 
overthrown the existing form of government. 


worst 
cannot benefit small group who has 
Every failure of a bank, of a savings institu- 
tion, or of an insurance company or society, 
is a blow at the cause of thrift, and a destroyer 
of popular faith in the efficacy of government. 
Such failures, as much as any other factor, 
give encouragement to the sinister purposes of 
these who would destroy the existing order, on 
the plea of a better order, after their own con- 
ceptions of what governments should be and 
what purposes a different form of citizenship 
should be made to serve. However visionary 
such the 
motives, the lesson is clear and emphatic that 
socialistic conceptions rest essentially upon a 
theory of compulsion and coercion, just as in 
recent years deplorable examples have shown 
may go in 


proposals and however wrongful 


the extreme to which visionaries 
striking at the root of age-long conceptions of 
property rights, initiative, and freedom of ac- 
tion in industry and trade. 

It has not improperly been said that the gov- 
ernment that governs best is the government 
that governs least, but this doctrine obviously 
can be made to properly apply only to a rather 
primitive order, since the more complex our 
social relations, the more complex and involved 
must be the government that maintains and 
controls those relations. The supervision of in- 
stitutions of banking, insurance and particularly 
wage-earners’ investments is, therefore, a para- 
mount function on the part of the modern State, 
which requires to be discharged with a decidedly 
higher degree of efficiency than is generally the 
case. Whatever may be the cost of such super- 
vision, it is a proper first lien upon the conduct 
of these institutions, authorized as they are by 
the State to transact their business, subject to 
State supervision and control. It only too 
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often happens, however, that there is a parsi- 


monious attitude on the part of State govern- 
ment towards the proper equipment of bureaus 
or departments having to exercise supervisory 
functions, than which nothing could be more 
deplorable. The men in charge of such bureaus 
or departments should be paid proportionately 
to the earnings of those who carry on the busi- 
ness which it is the duty of the State to super- 
vise and control. Good government costs money, 
but it is worth all that it costs, in producing 
results. Poor government, inefficient govern- 
ment, is not only bad government, but it sows 
Hence 


the seed of its destruction. 


plea for more efficient methods of supervision 


own my 
in all matters which concern the savings, the 
insurance and the but 
particularly as applied to the interests of wage- 
earners and their dependents. The task at its 
best is a stupendous one, for the number of 
such institutions and their variety of plans and 
The danger lies chiefly 


investment functions, 


purposes is enormous. 
with new and untried forms of savings, insur- 
ance and and what, 
was referred to as the hazards of inexperience 


investments, years ago, 
in the proper conduct of such institutions. It 
is here that the State must safeguard the in- 
terests of the innocent investor, while dealing 
harshly with those would the 
gambling instinct and divert the savings func- 
tion from its proper use. The tragedy of popu- 
lar delusions in the field of precarious invest- 
ment, is a sad commentary upon present-day 
ignorance in matters of economics and present- 


who arouse 
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day greed. But the State should not allow the 
poor to be tempted to invest their precarious 
savings in plans and methods which obviously 
do not bear qualified examination. The trend 
of modern legislation is in the direction of effi- 
ciency and severity, but much remains to be 
dene to fully safeguard the interests of all 
concerned. 


EFFECTIVE CHARACTER BUILDING 


What I have tried to emphasize is the thought 
that savings, insurance and investments all rest 
fundamentally upon the credit function, and all 
credit transactions are essentially possible “only 
because people have confidence in each other, 
and confidence can exist only where good char- 
acter exists.” As thus conceived, savings, in- 
surance and investments all make for true 
progress in the development of a more effec- 
tive type of character, adapted to the social re- 
quirements of the age. Granting that good 
character is the supreme aim of all education, 
then all savings, insurance and investments, 
must be looked upon as instrumentalities of 
education and entitled to the highest considera- 
tion on the part of the State. Fortunately, we 
hear little to-day of attacks upon insurance 
companies and savings institutions, but much 
remains to be done before methods of invest- 
ments, particularly on the part of wage-earners, 
will have reached a position of comparative 





Massachusetts Mutual Life 
Insurance Company 


of Springfield Mass. 


Incorporated in 1851 


Unexcelled policy contracts, efficient 
life insurance service, and a net cost that 
is notably low—these are three of the 
reasons why the name Massachusetts 
Mutual is synonymous in the mind of the 
insuring public with all that is best in life 
insurance. During the seventy-two 
years of the Company’s history its policy- 
holders have ever been its loyal friends 
and its enthusiastic advertisers. 
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security against dishonesty and downright 
fraud. 

Perhaps the most dangerous form of sav- 
ings and investments, through which millions 
are lost, and lost by those who can least afford 
it, are the foreign private savings banks, typi- 
fied by the recent failure of the Tisbo Brothers, 
in the City of New York, in which it is claimed 
some forty thousand depositors lost from one- 
half million to two million dollars. These sums 
represent an inconceivable amount of sacrifice 
and thrift, deserving of a better reward than 
disappointment and disaster, particularly at a 
time of life when reliance was placed upon 
the gains accruing from abstinence during 


earlier years. 


Errect oF Losses Upon WaGE-EARNERS 


In the words of Senator Swanson: “The 
people cease to labor when forcibly deprived 
of the fruits of their toil. And figures, more 
forcibly than language, graphically unfold the 
cause of the present depression, discontent, 
restlessness and unemployment which encircle 
the world.” That statement has no particular 
application to America at the present time, but 
it does strike at the root of the cause of dis- 
content generally with those who, by fraud or 
mismanagement, have been deprived of the re- 
sults of their abstinence and are the most bit- 
ter in their antagonism to the existing order 
of society. Hence the supreme importance, 
from the standpoint of social economics, that 
the State should more actively concern itself 
with the security of wage-earners’ investments 
and develop a system or method to supervise 
and control, by which these accumulations will 
be adequately safeguarded, as is the case with 
savings bank deposits and policies of life insur- 
ance. 19 
On the other hand, there is the pressing need 
of extending facilities to wage-earners and 
others in the direction of purchasing single 
shares or smal! blocks of shares of stock and 
bonds approved by those competent to do so, 
for the purpose of providing security for fhe 
surplus accumulations of those who wish to 
make investments otherwise than in savings 
banks or with life insurance companies. One 
of the grievances of labor would be in a fair 
way of being dealt with more rationally if the 
wage-earners on their own part, in their way 
and at their own risks, became interested in 
the instrumentalities or credit that represent 
the industrial organization of today. Profit- 
sharing and co-partnership will be less success- 


T hursday 


ful in this direction and less effective than the 
direct ownership of the evidences of wealth 
represented in part by shares or stock or on 
tificates of mortgage indebtedness. 


LirE INSURANCE AND THE Farmer 

It has for many years been one of the griey. 
ances of the farmer, and perhaps one explana. 
tion of his attitude of suspicion towards life 
insurance companies, that too small a share of 
the funds of these companies are made ayail. 
able to the farmer in his hour of sorest need, 
But there has been a profound change in this 
respect, and the farm loans of some fifty 
American life insurance companies in 1921 were 
represented by the impressive sum of $1,306, 
000,000, as contrasted by $647,000,000 on 1914, 
Considerable further progress has been made 
during the intervening months and farm loans, 
through life insurance companies, are now prac. 
tically obtainable everywhere, at moderate rates 





“You may talk too much 
on the best of subjects,” 
says Ben Franklin; and in 
another place he adds, 
“The most exquisite folly 
is made of Wisdom spun 
too fine.” 


Successful Franklin 
agents explain the great 
essential benefits of Frank- 
lin life insurance, avoiding 
lengthy discourse upon de- 
tails which confuse the 
prospect, and add nothing 
to his knowledge. 


THE FRANKLIN LIFE 
INSURANCE CO. 


Springfield 3 Illinois 

















ADDED AGENCY OPPORTUNITIES 


Advantageous agency contracts are open to men of established ability and integrity. Standard policy forms are now 
issued to male risks between the ages of 10 and 60 and to female risks between the ages of 15 and 60. 


The entering of extensive additional territory is contemplated during the current year. 


Continental Life Insurance Company 


St. Louis, Missouri 


EDMUND P. MELSON, President 
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of interest, in active competition with the loans 
which can be secured through the farm loan 
hanks. The latter must also be looked upon 

s one of the most important of modern devel- 
pe to improve the credit function, in its 
relation to agriculture and give furtherance to 
legitimate forms of risk taken in agricultural 
development. 

Finally, both through 
enormous sums are being made available for 
housebuilding purposes, for to an increasing 
extent funds are provided which aid in reliev- 
ing the pressing congestion in large centers of 
population. While I am not in a position to 
say how much has thus far been invested i 
mortgages, on dwelling-house or apartment- 
house properties, I am satisfied, from such in- 
vestigations as I have made, that the sums are 
not only of vast extent, but that the tendency 
is continuously increase, while 
more easy facilities are being extended to those 
who wish to make them. 


savings and insurance 


towards their 


VoLUNTARY THRIFT MEANS SUCCESS 


In the foregoing remarks, I have tried to 
emphasize the supreme, important power of 
voluntary thrift, and I repeat that thrift by 
any other name is a delusion and a snare. The 
socialistic demands for a new order of society 
all rest upon the dual principle of coercion and 
compulsion in actions, which should represent 
the spontaneous response of an aroused con- 
sciousness in the claims of society upon the in- 
Compulsion in savings or compulsion 
in insurance; compulsion in providing for sick- 
ness or compulsion in providing for old age, 
are all hateful substitutes for voluntary action, 
which is the inherent force of righteousness in 
a democracy. The German system of com- 
pulsory social insurance; the British system of 
compulsory health and unemployment insurance, 
are all grotesque failures in the realm of social 
reform, in which they were supposed to prove 
the panacea for all the ills that the poor are 
heir to. Socialistic fallacies are found in a 
multitude of measures which aim at the reform 
of the existing order, which obviously is not 
perfect, for no human institution is. It is the 
duty of those, who are familiar with the true 
nature social and economic progress to 


dividual. 


of our 
emphasize on every possible occasion the busi- 
ness fundamentals which are of the utmost im- 
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portance and should be understood by as large 
1 portion of the people as may be within reach. 
We must learn to reason from the same state 
of facts; while, conversely, the statistical evi- 
dence, upon consideration, must in such matters 
We must aim at a more 
constructive 


be beyond dispute. 
concrete, definite and 
teaching, while we must get away from glitter- 
ing generalities and seductive platitudes. The 
road to progress and security is a hard road, 
but it is the only safe road that mankind has 
been able to discover during the long ages since 


form of 


it has been on earth. However slow the pro- 
cess of savings, however, exacting the payment 
of life difficuit 
the secure invesment of money, any one or all 


insurance premiums, however 


of these are the most essential steps in the 
ascent of man towards a higher level of social 
and economic security, which is the aim of all 
who are the lovers of their country and the 
friends of mankind. 

Guardian Championship Campaign 


A novel and interesting “baseball” contest is 


Leing conducted by the Guardian Life Insur- 
ance Company of America during April. It is 
called the Guardian Championship Campaign. 
The same stunt was used last year and the man- 
agers and agents liked the idea so well that 
they asked for it again this year. 

The company’s agencies are divided into six 
leagues of ten teams each, and a regular daily 
schedule is played throughout the month. Games 
are decided on hits, a single representing an 
application for $1000 to $2500, a double, $2500 
in $5000, etc., with $10,000 or over standing for 
a home run. Each week the standings of the 
leagues are published in special baseball extras. 
The men in the field take a great deal of inter- 
est in the contests and, incidentally, get a lot of 
run out of it. 

Managers of the various agencies act as lead- 
ers of the teams and the friendly rivalry be- 
‘ween the different cities in the various leagues 
adds zest to the campaign. The average agent 

more or less of a baseball fan and Guardian 
representatvies have been quick to enter into 
the spirit of the contest and make things excit- 
ng and interesting. 

At the home office the details of the cam- 
paign are handled in such a way that up-to-the- 
is sent out in an attrac- 


1uinute “sporting news” 


No detail 
has been overlooked to spread a real baseball 
atmosphere. 


form to the men in the field. 


Equitable of Iowa Agents Meets 

INDIANAPOLIS, IND., April 17,—Northern In- 
diana Agents of the Equitable Life Insurance 
Company of Iowa recently held a dinner and 
conference in Kokomo, Ind. The firm of Boyd 
& Townsend, general agents, welcomed the 
A session was held in the afternoon, 
Bor. 


secretary of the 


visitors. 
with dinner in the evening, at which 
vice-president and 
parent company, spoke on “The Place of the 
Insurance Solicitor in His Community.” Fol- 
lowing the dinner a business meeting was held 
in the company’s offices. 


Hadly, 





Men capable of closing 
business and training new 
agents or devoting entire 
time to writing new busi- 
ness can secure positions 
with the undersigned 
company on salary, ex- 
pense and commission. 
In writing give full de- 
past history and 
Address, 


tails, 
reference. 
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HOME OFFICE: TOPEKA, KANSAS 


SOURI, 
SOTA, AND KANSAS. 


Participating plan. 


surance man. 
for years. 








It is gratifying to the officers of our Company to say that in 1922 
only two companies wrote more business in the state of Kansas 
than we did. We also show a greater increase in business in force 
than any other Kansas company. 


WE WANT DISTRICT MANAGERS FOR ARKANSAS, MIS- 
NEBRASKA, OKLAHOMA, IOWA, TEXAS, MINNE- 


WRITE AND SEE WHAT WE HAVE TO OFFER 
Policy contracts that are different. 


Every active officer of our company is an experienced Life In- 
We have been on the firing line with the rate book 
Our business is to help you. 


Better Life Insurance policies are being written—THE NATIONAL 
RESERVE LIFE writes them. 


Non-participating and 
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By FRANK 


Some agency directors are particularly suc- 
cessful in picking men from the various ap- 
plicants who come to them from time to time. 
These agency directors seem to have a particu- 
iar facility for weeding out the good from the 
bad and, of course, when they are successful in 
so doing they cut down the turnover in agents 
and thus also the work of selecting applicants. 

How do these agency directors pick and 
choose from the applicants? How are they able 
to tell which men will make good as agents 
«nd which will not make good? 

It was for the purpose of getting some in- 
formation along this line which would be of 
interest and of value to agents themselves in 
helping to determine what qualifications they 
need in order to make good in a bigger way 
and which would also be of interest and value 
tc agency directors, that the interviewer re- 
cently put these questions up to a particularly 
successful Middle Western agency owner. 

“Certainly, I'll tell you how I pick 
choose from the applicants,” said this director 
in response to the questions. 

“T put some rather unique questions to ap- 
plicants—some questions which apparently have 
no bearing on the applicant’s fitness at all and 
which are based almost entirely on psychology. 
The answers given by the applicants to these 
avtestions give me an unusual insight into their 
character and ability, 

“But before I tell you about these questions, 


and 





Peoples 
Life 
Insurance 
Company 


Frankfort, Indiana 


$2,021,566.00 on Deposit with the 
indiana Insurance Department 


$226,532.00 Surplus Protection to 
Policyholders 


$23,000,000.00 Insurance in _ force 


NEW STANDARD POLICIES, LOW RATES, 
DISABILITY CLAUSE, DOUBLE INDEM- 
NITY PROVISION, MONTHLY INCOME, 
GUARANTEED SETTLEMENTS 


TERRITORY OPEN IN 
INDIANA, OHIO, ILLINOIS AND MICHIGAN 


A few top notch contracts to Insurance 
Producers with experience, character 
and ability. Address the Company 
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How to Choose Men Who Will Be Good Agents 


T. WILLIAMS 


[ want to emphasize the fact that I very largely 
depend upon first impressions in hiring men. 

‘“Here’s the point—if an applicant comes to 
me and impresses me with knowing what he’s 
talking about and with being up to the minute 
and successful, then I feel he is a good man 
for me because he will make just that sort 
of an impression upon the prospects he tries 
to sell. And, of course, all people like to deal 
with alert men, progressive men and _ success- 
ful men. 

“On the other hand, if an applicant impresses 
me as being shifty, I know he will impress 
prospects in the same way—and no _ prospect 
wants to buy insurance from such a man. 
Consequently, I know that this individual is not 
the person I want. 

“A man may be possessed of splendid abilities 
and be everything that is good and upright, 
but if he doesn’t make the right sort of an im- 
pression on the prospect, how can he expect to 
make a success of selling life insurance? 

“So much, then, for this phase of the matter. 

“And now for the questions put to the ap- 
plicants. 

“The first question is usually this: ‘How 
much have you traveled?’ 
“Now what possible 
amount of traveling done by the applicant have 
to do with his fitness for a job as insurance 
agent and with the likelihood of the applicant 

making good once he gets on the job? 

“There’s a very real connection—and a very 
vital connection, as I see it. The applicant 
who has done some traveling is generally more 
aggressive and more alert than the man who 
has been just a stay-at-home. The man who 
never gets away from his home often feels ill 
at ease with men who have been around more 
or less and he hasn’t the push and the enter- 
prise which is so essential in making a success 
of selling life insurance. At least that’s the 
way I look at it—and my belief in the matter 
has been borne out time and again by actual 
results. The applicant who has done some 
traveling invariably makes a better agent, in 
my experience, than the man who hasn’t gotten 


connection can the 


around much. 
“The second question is this: ‘How much 


do you think you can make out of this job if 
we do hire you?’ 

“This second question is very important be- 
cause it gives such a very clear insight into 
the type of man we are dealing with. Of 
course the question is only put to the applicant 
after we have told him the whole proposition, 
so that he will have something definite to base 
his estimate on. If the man is bluffing about 
his real ability he will set the figure which he 
declares that he thinks he can make out of the 
job at way beyond the actual possibilities. And 
if he does this we don’t want him, because a 
man who will bluff when applying for a job 
will bluff with prospects and create bad situa- 
tions. Also, if the man puts the figure much too 
low, we don’t want him; for the man who hasn't 
vision enough to see the possibilities in the job 
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Thursday 


won't be a whirlwind, and it is our experience 
that where a man sets a too low figure and we 
do hire him he very seldom, if ever, even comes 
up to the goal he has set for himself, Again, 
if the man names a figure which is just abou 
what it should be, then we figure he is the right 
man for us, because it indicates that he knows 
what he’s talking about. And if he puts the 
fSeure at more than he has been making it jn- 
dicates he is ambitious, which is another point 
in his favor. 

“Still another question put to the applicant 
is this: ‘What books and magazines do you 
read?’ 

“Here again it looks as though the question 
las no real connection with the applicant’s fit. 
ness for the job. And yet, again, there is a 
very close connection and a very important con- 
nection. 

“This is the point—if the applicant reads 
hooks and magazines of the sort regularly read 
by regular people, it is an indication he is a 
regular sort of a person himself. It indicates 
that he is normally ambitious, that he isn’t 
crazy about any particular topic and that he 
will be able to talk to prospects in language 
they will understand. But if the applicant reads 
trashy stuff or too radical stuff, then it indicates 
he will be trashy in his talks with prospects 
or will try to put over his radical ideas. And 
in either of these latter cases the result would 
he that the man would fall down as an insur- 
ance agent. So we don’t hire him. 

“We also put this question to the applicant: 
‘What lines are your salesmen friends selling?’ 

“The idea behind this question is to see 
whether or not the applicant has any salesmen 
friends who can help him. It is our belief that 
it is the best sort of an education for a life 
insurance salesman to come in constant con- 
tact with other men who are engaged in the 
selling game—particularly with specialty sales- 








Ask for— 


“How letters 
sell life insurance” 


a booklet telling of the 
practical application of 
direct-mail selling to life 
insurance sales work—practical be- 
cause tested by more than 900 insur- 
ance salesmen to their satisfaction. 

Letters that are truthfully written to 
guide the decision of men are not only 
most effectivein bringing wise planning; 
they also bring decisions not otherwise 
obtainable. 


Make this collection of sales letters a 
part of your selling plan. Write for book- 


let11-A now, 


WILLIAM S. HULL 


Direct-<Mail Sales Service 
cMADISON, CONNECTICUT 
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Double Indemnity 
Disability Benefits 
Reducing Premiums 


See the new low Rates. 


JOHN F. ROCHE, 


Vice-President 


The 
Manhattan Life 


Insurance Company 


66 Broadway, New York 
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men. When the insurance salesman has friends 
who are specialty salesmen he naturally hears 
a lot about methods of approach and methods 
of closing and all that sort of thing, and what 
ever he hears not only gives him inspiration 
and ideas, but fires his ambition. He hears 
other salesmen talking about the good deals 
they have put over and he feels like going out 
aid also putting over some exceptionally good 
deals on his own account. All of which helps 
him immensely in making more of a success 
ef his work. On the other hand, if the insur- 
ance salesman has no friends who are in the 
selling game he is apt to think that he has a 
particularly hard job and all that sort of thing. 
Which is far from being a help to him. 

“These are the principal questions we ask 
applicants in addition to the usual ones and 
ef course, there are times when we hire ap- 
plicants without asking them these questions 
hecause we can see at once that we want them.” 

Aren’t there some worth-while suggestions in 
all this for other agency directors? 


Breasting Doubt 

Like children, we play upon the shores of 
our mental capabilities; we gather a few pretty 
shells; we pick up a few shining pebbles, but, 
from plunging into the profound depths and 
gathering the choicest treasures, we are driven 
back by the waves of fear and breakers of 
doubt and unbelief. 

Like the ocean, the real depth and strength 
and beauties of the human mind lie out beyond 
the shallows where fear and doubt are trans- 
formed into certainties. Within its profound 
caverns lie millions of degrees of pent-up energy 
waiting to be harnessed and controlled. To 
reach that great storehouse of mental possibili- 
ties only requires that, like the heroic swimmer, 
you must breast the surf of doubt, and plunge 
through the breakers of fear and unbelief. You 
will then find yourself far out in a newer and 
bigger world, where the undulating surges of 
profound and resistless energy put you into 
control of your latent possibilities, which in 
itself is guarantee for eminent success.— 
Monthly Message of the Kansas City Life In- 
surance Company. 

To Reorganize Little Rock Life Under- 
writers’ Association 

Littte Rock, ArK., April 17,—A_ reorganiza- 
tion of the Little Rock Life Underwriters’ As- 
sociation was planned at a meeting of the 
organization at luncheon recently at the 
Y. W. Cc. A. H. H. Conley, Frank Goodman, 
C. L. Durrett, J. J. Raley and Hugh D. Hart 
were named as a committee for nomination of 
officers for the ensuing year. A program com- 
mittee was appointed consisting of Durand 
Whipple, C. H. Scott and A. F. Scull. Fifty- 
three life insurance agents attended the meet- 
ing, representing eighteen companies. The 
second meeting of the association was at noon, 
April to. 


Vice-President T. Louis Hansen of the Guardian 
I.ife, accompanied by Mrs. Ifansen and C. B. Piper. 
medical director, left New York at the end of March 


for an extensive western trip. 
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Security Life’s Kansas Appointments 

George P. Stitt of Topeka has been appointed 
fiscal agent for the Security Mutual Life In- 
surance Company of Binghamton, N. Y. For 
many years Mr. Stitt was a member of the 
fiscal agency forces in Kansas for the Equi- 
table Assurance Society of New York. He will 
have complete charge of all of the investments 
of the Security throughout the Middle West. 

The Security is a recent company in Kansas, 
having entered the State less than a year ago. 
Hugh Larimer of Topeka is the general agent. 
The company is planning an extensive cam- 





PROVIDERS LIFE 
ASSURANCE COMPANY 


Home Offices: 1530-32 N. Robey 
Street, Chicago, III. 


in its own building. Operating in 
the States of 

ILLINOIS, OHIO, INDIANA, 
MICHIGAN 


Liberal Agency and General Agency 
contracts offered to live wires in 
any of the above States. Commu- 
nicate with us. 











One of Illinois oldest and best 
companies. Organized 1897. 


Assets over $2,880,000. In- 
surance in force $107,000,000. 
Purely mutual. 


Full coverage contracts. Or- 
dinary Life — Installment — 
Double Indemnity — Term — 
20-Pay Savings. 


The best for the policyholder 
and agent. 


Operating in 20 States. For 
territory write today 


AGENCY DEPARTMENT 















Settlements 

“Safety first” is a slogan that has become 
almost universal in its application. If all 
solicitors for life insurance will keep it upper- 
most in their minds and follow its teaching 
whenever possible they will save time, talk, 
worry and money. , 

When a man builds himself a new home he 
does not paint it, finish the interior, furnish it 
and move in before he puts on the roof. If 
he did he would be taking no more chances 
than an agent who devotes his time, talents and 
experience to the sale of a life insurance pol- 
icy and then neglects to secure a settlement at 
the time the application is signed. 

A man would be considered criminally negli- 
gent who filled the tonneau of his car with 
small children and then took them joy riding 
with both doors open. The agent who neglects 
to secure a settlement with the application is 
just as negligent and may cause helpless little 
ones to suffer more than they would by falling 
out of a car. 

You don’t build a big fire in your house on 
a cold winter day and leave the doors and win- 
dows wide open. If you did you would be on 
a par with the agent who leaves the doors and 
windows of his sale wide open by taking an 
application without a settlement. 

When you persuade a man to carry a policy 
of life insurance you do two things—you ren- 
der the buyer a service to himself and the 
dependent members of his family and you 
make a dollar for yourself. If you close the 
deal by taking a settlement with the applica- 
tion you have accomplished both; if you leave 
it open by not taking a settlement some com- 
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You can obtain quick and satisfactory Service when 
placing your excess Life Insurance with 


The Reinsurance Company 
of Canada 


WATERLOO - ONTARIO 


COVERAGE ON TERM OR COINSURANCE PLAN 





netitor may render the service and secure the 
dollar or the applicant may change his mind 
and buy a flivver instead of life insurance, in 
which case his family loses the protection and 
you lose the commission. 

When you 
a desire 
sign an application for life insurance, you are 


have been salesman enough to 


create sufficient to cause a man to 
salesman encugh to secure a settlement by ask- 
ing for it. Right then is the proper time and 
ihe easy time to secure a settlement. 

Many policies have been paid by life insur- 
ance companies that were never issued. There 
are numerous cases on record where an ap- 
plicant has passed a satisfactory examination 
after making a settlement with his application, 
and has been accidentally killed before the pol- 
icy was issued. After an application and a 
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settlement have been accepted by a company” 
that company is on the risk even before the: 
policy is issued. 

There are numerous other cases on reco i 
passed satisfactory. 
examinations, who were not asked by the agenta 
for a settlement at the time the applications wag" 
signed, have been accidentally killed or coml 
tracted some serious illness before the policys 
was ready for delivery. 4 

[f you believe in insurance protect yoursel 3 
against any possible loss by securing a settle. 
ment with every application. The settlement: 
is an insurance policy that protects the time, 
skill, ability and salesmanship that are your) 
stock in trade and the chief support of yours 
self and those dependent upon you.—Great 
Southern Life. ; 
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T. LOUIS HANSEN, or 
Vice-President 


The Guardian 
Life Insurance Company 


OF AMERICA 


Established 1860 under the Laws of the State of New York 


Figures from the 63rd Annual Statement 
which show the soundness and strength of the } 


Paid-for Business, 1922. . .$35,422,225.00 
Insurance in Force 
Admitted Assets 
Liabilities 
Surplus & Dividend Fund 5,804,902.27 


206,310,800.00 
42,778,214.11 
36,973,311.84 


For information concerning opportunities tm 
the field force of The Guardian, address: 


GEO. L. HUNT, ~ 
Supt. of Agencies ~ 


50 Union Square, New York | 
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PREPARATIONSAT BUFFALO 


Expect Large Convention 


Agents 

oi There This Fall 

HEAVY COMPANY REPRESENTATION 
INDICATED 


Weather in Buffalo Said to Be Ideal in 
August—Headquarters at New Statdler 
Hotel 
BurraLo, N. Y., April 16—R. H. Mason, 
chairman of the general convention committee 
of the Buffalo Association of Fire Under- 
writers, has announced that four or five com- 
panies have already made reservations for the 
annual convention of the National Association 
of Insurance Agents to be held at Buffalo, 
August 21, 22, 23 and 24. One casualty com- 
peny has reserved’ten rooms, indicating that 
there will be a goodly attendance of home 

office men at the annual event. 

John L. Tiernon, Jr., of Tiernon & Co., Inc., 
Buffalo, chairman of the publicity committee, 
says that all plans for the program, reception 
of delegates and other work of the convention 
are progressing nicely, and it is his belief that 
matters will be well in hand at a comparatively 
early date. 

Walter H. Bennett, secretary of the National 
Association, was in Buffalo recently to confer 
with the chairmen of the various committees 
and reported that he found excellent progress 
had been made. There is every indication that 
the convention will be the largest ever held by 
this organization. 

That the convention will be an unusually 
large one is partially assured by the fact that 
Buffalo makes an ideal vacation in August for 
those coming from the warmer States south 
and west. This city, located at the foot of 
Lake Erie, rarely suffers from excessive heat 
in the summer months, the warmth of the sun 
being tempered by cooling breezes from the 
Jakes, making the summer weather delightfully 
talmy. 

The furnishings are being completed in the 
new Hotel Statdler, where the convention will 
be held and the place will be opened early in 
May. This hotel is the second largest in the 
United States. It has 1100 rooms, all with 
bath and each room fitted with full-size bed. 
Throughout the furnishings and equipment are 
such as to make this the most modern hotel in 
the country. The ballroom, where the conven- 
tion sessions will be held, will accommodate up- 
wards of 1100 persons in business session. 

This will be the third session of the Na- 
tional Association to be held in Buffalo, the 
previous dates being 1899 and r1oIt. 


Virginia Agents Plan Quarterly Conference 
With Insurance Commissioner 

Steps are being taken by the Virginia Asso- 
ciation of Insurance Agents to inaugurate a 
plan by which quarterly conferences will be 
held between the executive committee of 
the association and Insurance Commissioner 
Joseph Button. It is the idea of the local 
agents that many misunderstandings can be 


cleared up, and many differences ironed out in 
this way. The initial conference will be held 
some time within the next few weeks, at the 
earliest date possible. Col. Button is at pres- 
ent in New Orleans, attending the Confederate 
Reunion, and could not be interviewed on the 
subject, but it is well known that he is always 
inclined to do anything within his power to 
in conducting the 


assist the insurance men 


husiness on the highest plane possible. 


WARNS AGAINST UNAUTHORIZED 
COMPANIES 
Superintendent Stoddard Has No Knowl- 
edge of Portuguese Companies Soliciting 
from New Jersey 
State Superintendent of Francis 
R. Stoddard, Jr., has issued a statement con- 
taining a warning against unauthorized com- 
panies soliciting in New York State. The warn- 

ing is as follows: 


Insurance 


My attention has been called to letters being 
sent to New York brokers from a company 
located at 1 Montgomery street, Jersey City, 
N. J., advising that the Jersey City company 
has been appointed agent for the following 
companies : 

The Futuro Insurance Company, Limited, the 
Aviz Insurance Company, Limited, the Beira 
Insurance Company, Limited, the Marte Insur- 
ance Company, Limited, the Esfera Insurance 
and Reinsurance Company, Limited, all of 
Portugal, for the underwriting of fire, inland 
marine and automobile risks, and soliciting the 
business of the New York brokers, 

The five companies referred to above are not 
authorized to transact business in this State. 

Section 1199 of the Penal Law of this State 
makes it a misdemeanor for an agent or broker 
to solicit or procure, or to aid in the solicitation 
er procurement of policies or certificates of in- 
surance from or to adjust losses or in any man- 
per aid in the transaction of business for a 
company which has not been authorized by the 
Superintendent of Insurance to transact busi- 
ness in this State. 

It is apparent in this case that an attempt is 
being made to induce New York brokers to 
place orders for insurance solicited in this city 
in these unauthorized companies. This depart- 
ment has no information as to the solvency or 
reliability of these companies or as to their 
methods of transacting business. 

In view of the unfortunate experiences which 
policvholders, not only in this State but all over 
the United States have recently had with for- 
eign unadmitted companies operating through 
agents in Jersey City, a warning against trans- 
acting business with these unauthorized com- 
panies seems timely. 


Indiana Rate Hearing 

TNDIANAPOLIS, INp., April 17—The Indian- 
apolis fire insurance rate reduction petition will 
be heard by the State Insurance Department 
April 30, at 10 a. m., Thomas S, McMurray, 
Jr., State Insurance Commissioner said. The 
learing was set for early this month, was post- 
poned and then was postponed again to April 
30. The merchants’ and manufacturers’ insur- 
ance bureau filed the petition for rate reduc- 
tions. 

Revokes License 

The New York Insurance Department has 
revoked the license of Alson H. Hawes, a 
broker of 75 Maiden Lane, New York city. 
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CONFIRMS PITTSBURGH 
ACTION 


Western Union Semi-Annual Meeting 
at Washington 


ANNUAL SESSION AT MONTREAL 


Will Reduce Commissions on Public Schools 
—Little Other Action 

The most important action taken by the 
Western Union at its semi-annual session held 
in Washington last week was to confirm the 
action taken earlier this spring at the Pittsburgh 
meeting. A reduction of approximately 5 per 
cent in the so-called large cities territory will 
be enforced although the date of such enforce- 
ment may be postponed from May rf. 

The meeting was well attended and was pre- 
sided over by J. W. Steele, vice-president of 
the organization, in view of the fatal illness 
of President J. H. Carr. 

A banquet was given Wednesday evening, 
which was presided over by C. A. Ludlum, 
vice-president of the Home Insurance Com- 
pany of New York. Following the Thursday 
sessions the members visited the White House 
in a body and received by President 
Harding. 

It is understod that there will be a reduc- 
tion of commissions on public school buildings. 

The Hotel Royal, Montreal, was selected for 
which will be held in 


were 


the next meeting, 
September. 


County Mutuals in Kansas 

St. Louts, Mo., April 15.—Governor Hyde 
has vetoed the legislative bill empowering 
farmers’ mutual insurance companies to do 
husiness in an adjoining county. He points out 
in his veto message that these organizations are 
not conducted for profit and the various mem- 
bers all know each other and have a mutual 
interest in their organization. If they were 
permitted to spread to other counties the mem- 
ters would lose their personal responsibilities 
and antagonism would soon result from com- 
petition in business and loose underwriting 
would follow, the Governor said. 


Caledonian Moves from New York to 
Hartford 


Under the direction of United States Man- 
ager Charles H. Post, the Caledonian of Scot- 
land and the Caledonian-American, New York, 
have moved from the office at 50 Pine street, 
New York city, to a new location at 555 Asylum 
street, Hartford, Conn. The giant task of 
transferring the office materials, equipment and 
staff to the new home was carried out this week 
without a hitch, as a schedule of moving Tiad 
heen arranged long in advance and trucks were 
kept busy for days in completing the work. 
Records not immediately needed went first 
and other consignments followed in due order. 

Most of the office personnel was also trans- 
ferred, but for those who found it necessary 
to remain in New York city, Manager Post 
found other positions before breaking up. Both 
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75th ANNIVERSARY 


(Diamond Jubi.ee) 
in the 


UNITED STATES 


Seventy-five years of loyal and steadily 


increasing service to the American public 
have placed this Company in a pre-eminent 
position in the field of American insurance. 


On our diamond anniversary we renew our 
devotion to the sound business principles and 
high ethical ideals which operate to the ad- 
vantage of the Agent and the Assured alike. 


“ TVERPOOL, 
a4\ 
«0 [LONDON 


Imsuramce Ce.rrp 


“The Great Fire Insurance Company of the World’’ 








PUBLIC LIFE INSURANCE CO, 


$500,000 Authorized Capital 


is now offering 


SPECIAL INDUCEMENTS 


for 


SUPERINTENDENTS and ASSISTANTS 





Correspondence Treated Confidentially 





Write today; we may have just what you want 


ALFRED CLOVER, General Manager, 
Chairman of the Board 


108 So. La Salle Street CHICAGO, ILLINOIS 


























FIRE AUTOMOBILE MARINE 


rt HAMPTON ROADS 


FIRE 4» MARINE 
Insurance Company 


NORFOLK, VIRGINIA 


Addres: Home Office Fer Agency Connection 


HENRY G. BARBEE JAMES A. BLAINEY HAROLD KNOX 
President Vice-Pres. and Gen. Mgr. Secretary 














Ready! 
New York State Field Annual | 


AND 
, | 
Insurance Directory 


ONTAINING a complete list of agents in 
New York State (*exclusive of Greater New 
York) with complete address, list of companies 


represented, etc. 


Many new features are included that will be 
found only in “‘Field Annuals.” 


* Greater New York is published separately. 





THE INSURANCE FIELD CO. 
Incorporated 
P. 0. Box 617, Louisville, Ky. 
Send me a copy of the NEW YORK STATE FIELD ANNUAL 
AND INSURANCE DIRECTORY. Enclosed find check for 
$5.00 to cover cost. 
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the Caledonian and the Caledonian-American 
will maintain metropolitan offices in New York 


city, the one at I Liberty street under B. E. 
Gendar, and the other at 110 William street 
through Howie & Cain. Both companies will 
have offices at the old Pine street address. 
Manager Post will maintain liaison between 
the New York offices and the Connecticut home 
branch and the affairs of the two companies 
will be carried out as heretofore. Business will 
be commenced at the new location on Monday 





next. 
LIVERPOOL AND LONDON AND GLOBE 
APPOINTMENTS 
Fr. H. Walker, A. L. DeRosset and H. D. 
Smith, Agency Superintendents—H. B. 
Knox State Agent in Maine 

Announcement is made by the Liverpool and 
London and Globe Insurance Company of the 
appointment of F. FH. Walker, A. L. DeRosset 
and Harry D. Smith, as agency superintend- 
ents, and of John B. Knox, Jr., as State agent 
for Marine, to supervise the business of the 
Liverpool and London and Globe and the Star 
insurance Company. 

Mr. Knox has had a long and valuable expe- 
rience in the insurance business, having some 
years ago occupied the position of State agent 
for these companies in New England and New 
York State. He is the son of John B. Knox, 
president of the Equitable Fire and Marine, 
and secretary of the Phoenix of Hartford. 

These appointments are in recognition of 
ability and in line with the policy of the com- 
pany in advancing to positions of importance 
those officials in its service whose training has 
equipped them for duties of higher responsibility. 

Mr. Walker has been in the service of the 
company since 1890, having graduated from 
the home office to the position of special agent 
for Eastern Pennsylvania in 1910. On Jan- 
uary I, 1923, has was called to the Newark 
office to assist the executives, and his official 
recognition has been expected. 

Mr. DeRosset has been with the company 
since 1907, and was special agent in North 
Cerolina until 1919, when he was called to the 
office to supervise the underwriting of the 
Southern territory. In January, 1922, he was 
advanced to the position of chief underwriter 
in the Newark office and his appointment to an 
official position has been well earned. 

Mr, Smith has been in the employ of the 
company since 1894 and has occupied various 
positions of importance, having been supervis- 
ing underwriter of the New York State and 
middle department fields prior to his present 
advancement. 


COMMISSIONERS’ MEETING NEXT 
WEEK 
Acquisition Cost Important Subject at 
Richmond Session 

The spring sessions of the National Conven- 
tion of Insurance Commissioners will open 
Tuesday of next week at the Hotel Jefferson, 
Richmond, Va. The meeting will continue 
through Wednesday and Thursday. The ac- 
quisition cost problem will be discussed again, 
according to the best information, 


. 


Death of John H. Carr 

John H. Carr, member of the firm of Dugan 
& Carr of Chicago, and prominent insurance 
man in Western circles, died at Aiken, S. C., 
last week, after a short illness. Mr. Carr was 
president of the Western Union and was one 
of the most influential men in the business in 
Chicago. The body was brought to the IIli- 
nois city for burial and insurance men of that 
‘ocality took part in the funeral services. 

Cuicaco, Inu., April 17.—Funeral services for 
John H. Carr, president of the Western Insur- 
Manager of the 
Western department of the Hartford Fire, 
who died suddenly Saturday at Aiken, S. C, 
were held Wednesday at the Grace [Episcopal 
Officers of practically 


ance Union and Associate 


Church, Hinsdale, Ill. 
all the Western department offices attended the 


{uneral. The home office of the Hartford com- 


panies were represented by Vice-President F. C. 
White of the Hartford I‘ire: and Vice-Presi- 
dent James Tearney of The Hartford Accident 
aud Indemnity. 

Representatives of the various fire insurance 
organizations with which Mr. Carr had been 
affiliated have made plans for holding a me- 
morial meeting some day next week in the audi- 
torium of the Insurance Exchange, to which 
all the fire insurance friends of Mr. Carr will 
be invited. 


Fester, Fothergill & Hartung Reinsurance 


Among the firms representing foreign rein- 


surance companies in this country, that of Fester, 


Fothergill & Hartung, of 110 William street, 
New York city, has attained a reputation which 
has been earned by consistent progress and fair 
dealing over a period of years. Seven foreign 
reinsurance companies are placing their lines 
in this country through Fester, Fothergill & 
Hartung, and the financial records of these 
seven companies at the end of the past year 
are sufficient indication of the strong position 
cecupied by the companies and their United 
States managers. Of the seven foreign com- 
panies, six write fire and allied lines of rein- 
surance, while one, the European General Re- 
insurance Company of London, England, writes 
accident, health, workmen’s compensation, auto- 
mobile and other liability, burglary, steam 
boiler and fidelity and surety. The net pre- 
miums of the United States branch of the 
European General for 1922 were $6,490,353, and 
on December 31, 1922, its surplus to’ policyhold- 
ers was $1,500,000. These two items, with total 
admitted assets of $09,313,158, establish this 
company as one of the leading foreign rein- 
surance organizations in this country. 

The standing of the six other companies man- 
aged by Fester, Fothergill & Hartung is also 
impressive. The Alpha General Insurance Com- 
pany, Limited, of Calcutta, India, in the an- 
rual statement of its United States branch for 
1922 exhibited a premium income of $1,591,464, 
which was a gain in one year of $1,158,658 in 
this item. Its admitted assets were $1,827,325, 
and this also was a substantial increase, the 
figure for 1921 being $1,220,454. 

La Cubana Compania Nacional De Seguros 


25 


«ot Havana, Cuba, another of the companies 
managed in this country by Fester, Fothergill 
& Hartung, had a net premium income during 
1922 of $765,910 and its surplus as to policy- 
$405,155. The company’s 
United States branch assets as of December 31, 


holders reached 
1922, were $1,102,140; its unearned premium 
reserve increased about $49,000, to an aggre- 
gate of $546,605, and it completed the year with 
an assured outlook for 1923. 

The Nippon Fire Insurance Company, Lim- 
ited, of Tokyo, Japan, in the statement of its 
United States branch made to the insurance 
department of the State of New York, showed 
the solidity of its reinsurance business, for the 
admitted assets were given as $1,293,259, with 
a net premium income of $783,282 for the 
year 1922. The surplus as to policyholders was 
$514,303 as of December 31, last, and the in- 
vestments of the company principally 
made up of railroad bonds of American roads 
and United States securities. 

Though the Northern Insurance Company ot 


were 


Moscow, Russia, was more or less quiescent in 
this country during 1921, it accepted some rein- 
surance business during 1922 and its statement 
for the year, made through the United States 
branch, which is also under the direction of 
lester, Fothergill & Hartung, showed an ex- 
cellent financial condition. The surplus to pol- 
icyholders was $679,342 as of December 31, 
1922, and the admitted assets had reached $705,- 
439. 

The 1922 statement of the Warsaw Insurance 
Company, Limited, of Warsaw, Poland, shows 
the strength of the company’s financial condi- 
tion and the energy of the activities carried 
ouc by the United States branch. The report 
as of December 31, 1922, states that the com- 
pany’s premium income for the year was $518,- 
916, while the amount at hand as surplus for 
the protection of the treaty holders was $588,- 
678. The admitted assets totaled $1,153,760, 
which was a gain for the year of $48,456. 

The sixth foreign reinsurance company man- 
aged in the United States by Fester, Fother- 
cill & Hartung, and devoting itself to the writ- 
ing of fire and allied lines of reinsurance, is 
the Union & Phenix Espanol Insurance Com- 
pany of Madrid, Spain. The American branch 
of this company made a statement as of Decem- 
ber 31, 1922, which compared very favorably 
with that presented by it for the year I9g21. 
Tke premium income was shown as $3,621,959, 
which was a gain of more than $500,000 over 
the premiums of the previous years. Admitted 
assets were $3,970,972, and the fact that this 
was a gain of $521,326 shows an increasing 
appreciation of the reinsurance facilities offered 
by this company through its United States man- 
agers. 

The firm of Fester, Fothergill & Hartung, 
as managers in this country for the seven rein- 
surance companies mentioned above, has estab- 
lished an excellent business, and is making its 
influence felt and appreciated by rendering 
to the direct-writing companies a maximum of 
service. Conservatism and judicious manage- 
ment are the keynotes of the success of Fester, 
iothergill & Hartung. 
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W. E. SMALL, President 


E. P. AMERINE, Secy, 


$2,054,516.67 SURPLUS AND RESERVES AS TO POLICY HOLDERS 


Georgia Casualty Company, sacon, ea. 


AUTOMOBILE 
PLATE GLASS 


BURGLARY 
LIABILITY 


PROPERTY DAMAGE 
WORKMEN’S COMPENSATION 


AN AMERICAN COMPANY 











HOME LIFE INSURANCE COMPANY 


New York 
WM. A. MARSHALL, President 


The 63rd Annual Report shows: 


Premiums received during the year 1922. ..............0008 $7,369,835 
Payments to Policyholders and their beneficiaries in Death 
Claims, Endowments, Dividends, Etc..........cceceeees 5,400,769 
Amount added to the Insurance Reserve Funds............- 2' 206, 762 
Net Interest Income from Investment. ............ceceeee8 2) 110,922 
($722,352 in excess of the amount required to maintain the 
reserve) 
Actual mortality experience 52.87% of the amount expected. 
SU JOS eee ani $232,163.052 
MIEN EMDPED a's ijn ds aie ais winiels\s 4s 410 6 040 0.6 0.6 wa vs’ wise ie'es 46,253,715 


FOR AGENCY APPLY TO 
GEORGE W. MURRAY, Superintendent of Agents 
56 BROADWAY NEW YORK 


TO MEN WHO CAN QUALIFY 


We are offering some splendid OKLAHOMA 
and MISSOURI territory on a General 
Agency basis. 


The Farmers & Bankers Life Insurance Co. 


Executive Offices, Wichita, Kansas 

















Attention, Insurance Men! 








A progressive insurance company recently licensed in Virginia, 
and having over 600 prominent stockholders throughout the 
State, has some excellent openings for ambitious insurance men 
who are anxious to secure General Agents’ or District Agency 
contracts. Good leads furnished and every assistance given to 
develop territory and build up a permanent business. Liberal 
contracts to good men. Our policy is a quick seller. 


All answers treated with confidence 


Address L=438, care of THE SPECTATOR, 
P. O. Box 1117, New York City, N. Y. 








UNUSUAL OPPORTUNITY 


A nighly successful Western company desires the services of 
an agency manager, preferably one with executive ability. 
Want a man in the thirties or early forties, who can procure 
agents and handle them. Must be experienced and desirous 
of making permanent connection with advancement. Address 
all communications, giving qualifications, experience, and other 
information to 

ROCKY MOUNTAIN, 


Care of THe SPECTATOR. 














The Home Life Insurance Company of America 


Incorporated 1899 
PROTECTS THE ENTIRE FAMILY 


This Company issues all modern forms of policy contracts froom BIRTH 
to 60 years next birthday. 
INDUSTRIAL POLICIES are in FULL IMMEDIATE BENEFIT from 
date of issue and are up-to-date in every respect. 
ORDINARY POLICIES contain valuable SPECIAL DISABILITY and 
TOTAL AND PERMANENT DISABILITY CLAUSES and DOUBLE 
INDEMNITY FEATURES, and are guaranteed by State Endorsement. 

A Home Life policy brings peace of 

mind to the man who loves his family. 
Basil S. Walsh, President P. J. Cunningham, Vice-President 
Joseph L. Durkin, Secretary John J. Gallagher, Treasurer 

Dr. E. Bryan Kyle, Medical Director 

Philadelphia, Pa. 





Independence Square 


WANTED: PRODUCERS OF GOOD BUSINESS 
IN INDIANA, KENTUCKY, ARKANSAS, 
ALABAMA, FLORIDA, AND GEORGIA. 





LIBERAL COMMISSIONS AND UP-TO-DATE POLICIES 





Address C. D. RENICK, President 


Indiana National Life Insurance Company 


INDIANAPOLIS, INDIANA 























ACACIA MUTUAL LIFE ASSOCIATION 
THIS DID NOT HAPPEN BY CHANCE 


New Insurance Issued in 1922............ $38,942,000.00 
Gain in Insurance in Force............... 21,462,805.00 
Insurance in Force December 31, 1922.... 122,685,100.00 
(EE AE a eee eee ear 6,828,344.87 
Emcrenee in Aesets......... 6.66 cs cc qeccee 2,214,850.30 
Increase in Reserve...................:: 1,683,761.00 
EGOCHONSS BTA SUMPIIS..... 6.0 ssc ccc cc sence 431,446.67 


UNEXCELLED LIFE INSURANCE PROTECTION— 
LOWEST NET COST—ABSOLUTE SECURITY—PER- 
FECT SERVICE—SQUARE DEALING—A SATISFIED 

FIELD FORCE 
WILLIAM MONTGOMERY 


Homer Building 
President c. 


Washington, D 











for IN DIANA 


GENERAL AGENTS and 
DISTRICT AGENTS 





APPLY 


COMMONWEALTH LIFE INSURANCE CO. 
LOUISVILLE, KY. 
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U S CHAMBER OF Plans for the insurance group meeting, to be general meeting. Final action of the annual 

—_ COMMERCE held in the Myrtle Room of the Waldorf- meeting on the transportation discussion, which 
Secy, Astoria Hotel on the afternoon of May 9g, have is its main theme, will be in the form of resolu- 


. been completed, according to an announcement tions and, if the views of the insurance group 

Transportation Problem to Be Main by the Insurance Department of the National are to be properly voiced, it is necessary that 
Issue Chamber. Harry A. Smith, president of the they be given expression after agreement is 

a National Fire Insurance Company, Hartford, reached within the group so that the resolu- 

INSURANCE GROUP MEETS MAY 9 Conn. will preside as chairman of the group tions committee will have that information on 





—— meeting. which to act. 
Vast Investment of Insurance Companies In order to give delegates an opportunity to “The first subject to be discussed in the in- 
ION | in Railroads Gives Them Great In- work out their group problems without keep- surance group is ‘Insurance Investments in 
terest in Maintenance of Fair ing them away from the general sessions of Railroads.’” J. L. Madden, manager of the 
Operating Income the annual meeting, the convention will break insurance department, said, “because of the 


With an estimated aggregate investment of up into group meetings during two afternoons tremendous investments which insurance com- 
———— $2,000,000, ooo in railroad securities, insurance and there will be no conflicting activity of a panies have in railroads, this subject is particu- 
™| i i general character on these days. The insur- larly important. It is estimated that various 


companies and policyholders have a direct in- 
terest in the transportation problem which will ance men, during their session, which will be types of insurance companies have invested ap- 


FY be thoroughly aired in New York next month preceded by a get-together luncheon, will have proximately $2,000,000,000 in railroads. The 
the eleventh annual meeting of the the opportunity to formulate any resolutions necessity of a fair operating income is, there- 


during ? : ie , 
they desire to propose for consideration by the fore, of much significance to the policyholders. 


L Chamber of Commerce of the United States. 





| eres 


Classification of Business in 1922 


Net premiums written and losses paid in 1922 by 25 leading American fire insurance companies and the American branches of 25 leading foreign 
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Scot. Union & Nat., Edinburgh} 3,270,231] 1,763,518) ......]  ...... 275,477 TREE, oscctorh! ~odtedss 81,918 22,092 499 7,895 7,805 $8,906 189 
Sin, Eondon. <0. os. se2e ss SOBSIGAL Le 7i tO) cecccsh dees. GIRSIGE ORIN .c...cf  ccces. 90,740] 22,471) ...... 4,811 2,456 2,113 1,127 
Svea F. & L., Gothenburg. . 1,339,542 SOMME Gacccck ccoeeck  odaeee | ~aeeceeey red ee weocef cee sca]  cevecsl  ceeecel ceeeee] teetee| ceeceel  ceesesf  ceee ee 
Tokio M. & F., Tokio........ 1,056,468 667,254] 407,112} 226,872 201,933 57,374 55,604 25,934 7,094 j DS CBee er ae) errs 2 
Union, London.............. 1,621,618 oS Ae eae *238,484| *147,057 4,251 239 37,428 5,770 | errr 4,561 100} ccl8,944) =... 
Union Ins. Soc. of Canton....} 3,036,619] 2,077,604) 527,465) 383,037/ 3,148,766] 1,284,429) 129,657 68,460 67,512 AMON scecash  -seccus 2,937 2,241 $32,129 40 
Urbane; Parts....3¢5..000 sess 3,710,350| 2,460,052) .....:) cscecs 109,061 66,870 rer 32,282 6,485 Sab Kaasue 4,890 1,194 dd8,016 634 
Foreign Reinsurance Companies ‘ - zi 
Christiania Gen’l, Christiania. pre ROaNEE caceneh Actes cevecgh Jeapcesb Geessen |. soaans 41,105 bi. || aie Tener —2,111 20,455 14,331 8,673 
First Russian, Petrograd..... p71 | ee) ee ee 19,557 38,208 148 10,561 16,457 1,250 rd eee 3,961 12 a 
Skandinavia, Copenhagen....| 2,229,947] 2,692,851 87,402| 144,852 5,162 8,770 5,600 30,813 29,830 22,137 567 2,319 1,194 33 $1,433 14 


















































alncludes all other classes. bIncludes $11,121 earthquake, $1,158 flood. _c Includes $8,756 flood. /Includes $1,179,928 
f rain and flood. g Includes $735,970 rain and flood. h Includes $591,430 rain and flood, $177 crop inv. and $15,360 earthquake. & Iucludes $398,309 rain and flood, and $1,169 crop investment. / Includes $139, 031 

. use and occupancy, $9,768 earthquake and $509 cont. com. m Ine ludes $70,491 use and occupancy, $1,109 earthquake and $10,711 cont. com. o Includes $70 earthquake, $4,542 rain and $7,605 water damage. 
p Includes $159 water damage and $7,476 rain. r Includes $2,836 tourist baggage, $7,252 parcel post. s Includes $1,540 tourist baggage, $1,616 parcel post. ¢ Includes tourist baggage. wu Includes $2,219 earth- 
quake and $5,806 flood. » Includes $42 tour. floater and $260,559 rain and flood. w Includes $196,924 rain and flood. z Includes $726 earthquake, $30,467 water damage and $26, 288 rain. y Includes $8,479 water 
damage, $7,862 rain. : Includes $148 earthquake, $3,136 tour. baggage and $1,670 golf outfit. a2 Includes $444 tour. baggage and $57 golf outfit. 66 Includes $5,295 earthquake, $5,268 flood. cc Includes $4,923 


sor ame earthquake, $2,752 flood. dd Includes $181 tour. ‘foster. 


fIncludes civil commotion, explosion, ete. {Includes earthquake. *Includes aircraft. 
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Western Assurance Company 
OF TORONTO Incorporated 1851 


FIRE, MARINE, TORNADO, EXPLOSION—RIOTS, CIVIL COM- 
MOTIONS AND STRIKES 





W. B. MEIKLE, President & General Manager 


UNITED STATES STATEMENT, JANUARY 1, 1923 
ASSETS. . $4,591,275 
SURPLUS IN UNITED STATES. .... $1,409,505 
TOTAL LOSSES PAID IN UNITED STATES 


FROM 1874 TO 1922 INCLUSIVE.......... 





. $51,538,553 











THE SIGN OF GOOD CASUALTY INSURANCE 


LIABILITY BURGLARY 

ACCIDENT CREDIT 

HEALTH BOILER 

AUTOMOBILE LANDLORDS 

TEAMS ELEVATOR 

COMPENSATION GENERAL LIABILITY 
Established 





LONDON GUARANTEE ; ROCIDENT 0, Lid., "er ggngen 


Head Office: CHICAGO, ILL. F. W. LAWSON, General Manager 





F. J. WALTERS, Resident Manager, 90 Maiden Lane, New York. 
Philadelphia Branch Office 
Wood Building, 512-514 Walnut Street, Philadelphia, Pa. 
ELMER A. LORD & CO., Resident Managers, 145 Milk Street, Boston, Mass 





UNION HISPANO AMERIGANA 


FIRE AND MARINE 
INSURANCE COMPANY 
31 SOUTH GIILLIAM STREET 


New York 


MARINE INSURANCE AND REINSURANCE 


FIRE REINSURANCE 


TELEPHONE BROAD 4478 








INCORPORATED 1832 


Virginia Fire and Marine 
INSURANCE COMPANY OF RICHMOND, VA. 
January 1, 1923 


Reserve for Unearned Premiums............. $1,161,651 .59 
SOT ere OMAN TRMN BESS oi ooo oss cos sos Sc Son 8 3G eee 329,994 .01 
Cor Eee acne er more rrrra: $500,000.00 
SLSR STS CS ee ge 1,079,671.23 


Surplus to Policyholders................. 


MotalAesets ... .6..%<0ss0006 $3,071,316 .74 
Wm. H. Palmer, President E. B. Addison, Vice President 
B. C. Lewis, Jr., Secretary Wm. Palmer Hill, Asst. Secretary 
J.C. Watson, Treasurer J. M. Leake, General Agent 








ACTUAL MARKET VALUES USED FOR ALLSECURITIES 
Organized 1855 January 1, 1923 


FIREMEN'S INSURANCE COMPANY 


OF NEWARK 
Cash Capital, $2,250,000.00 
Net Surplus, > -  4,436,386.20 
Surplus to Policyholders, 6,686,386.20 


Total Assets, 15,690,687.21 


EASTERN DEPARTMENT WESTERN DEPARTMENT 
D. H. DUNHAM, President NEAL BASSETT, V. P. and Mgr. 


aun EAY, Vice-Pres. ry W. T. BASSETT, Ass’t Manager 
CHICAGO, ILL. 


»BeisEWARK, N. 7. 




















F ire--- 
and Its Control 


Since its organization, the American Eagle has paid 
the most careful attention to fire and its control. As 
testimony, we have today, one of the strongest engineer- 
ing departments among fire companies, whose efficiency 
in preventing preventable fires is well recognized. 


Our slogan ‘865 Days of Fire Prevention’’ should be 
yours. Recommend it to your property owners, with 
the further suggestion that they utilize the engineering 
advice of this company to the fullest extent. 


AMERICAN EAGLE 


Fire Insurance Company 


JAMES A. SWINNERTON 


President 


HENRY EVANS 


Chairman of the Board a i 


uenicaa ¥ 
as 
Neate 





Cash Capital 
1 MILLION DOLLARS 


Eighty Maiden Lane 
New York, N. Y. 






“AMERICA FORE” 


NEW YORK CHICAGO SAN FRANCISCO 























A Familiar Name 


is easy to do business with. Most people 
prefer to deal with names which have built a 
reputation for honesty and fair dealing. 


The Ohio Farmers Insurance Company has 
never allowed its name to be forgotten. For 
seventy-five years it has built the prestige of 
that name by square dealing and honest 
settlement. 


It is a name always associated with good 
insurance. 


Ohio Farmers Insurance Co. 
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FIRE INSURANCE NOTES AND EVENTS 

















NEW YORK SURVEYS 


Premiums at $40,000,000.—In the territory 
covered by the Salvage Corporations, Brooklyn 
and New York (which does not include all of 
the city of New York) the premiums totaled 
almost $41,000,000 last year—to be exact, they 
were $40,845,000. In addition to that, how 
much more does it cost the city of New York 
io protect itself against threatened and actual 
fires? A conservative estimate, we are posi- 
tive, would add $20,000,000 to the above sum; 
this, of course, includes the cost of the fire 
department and makes allowance for the vari- 
ots expenses of private expenditures, but prob- 
ably not a sufficient allowance for the invest- 
ment of the city in high-pressure service, fire 
department stations, fire alarms, etc. .The sad 
part of the whole thing is that while these pre- 
miums seem to show an enormous increase, 
they only keep pace with the fire loss and surely 
we are old enough to know better in the United 
States and we ought not to burn property at 
this rate, 

The Arbitration Committee.—The 
done by the arbitration committee of the New 
York Fire Insurance Exchange in the nine 
meetings held January 4, 18, February 1, 15, 
March 1, 15 and 22, and reported on Circular 
Number 2358, resulted in the following findings: 

On premium certificates eighteen officers were 
found violating the rule as to the filing of the 
certificates; in five cases extension of time was 
granted for payment of premium on account 
of illness and death; two offices were found in 
violation for issuing policies at the minimum to 
cover risks which were specfically rated; one 
office was found in violation for issuing policy 
on a specifically rated risk at rate applying 
previously; one office was found in violation 
for issuing policy on a specifically rated risk 
at an incorrect rate; eight offices were fined 
for violation of the observance of the forty- 
day payment rule. 


work 


New Sprinkler Equipment.—Bulletin 1901 
of the New York Fire Insurance Exchange 
lists five new equipments. Three of these have 
a grading of 80 per cent, one of 70 per cent 
and one of 45 per cent. 


Exposure Fires.—The question of expo- 










sure fires is to the fore this week and many 
wise words are being said in regard thereto. 
It is just as well to realize that the exposure 
fire is an effect and not a cause and the proper 
remedy lies in preventing the cause and not 
devoting time to preventing its spread. The 
criginal fire is the proximate cause and that 
is the one on which effort should be stressed. 


A Charge for Endorsements.—The propo- 
sition has been raised in both New England 
and New York as to the possibility of making 
a charge for endorsements and flat canceled 
policies. There is a very strong feeling that 
a large amount of extra work is done in con- 
nection with a policy of fire insurance for 
which the basic commission does not compen- 
sate. In the days when things were simpler it 
might have been all right, but with the grow- 
ng complexity of insurance it by no means 
follows that all of the work done, such as 
endorsements, transfers, etc., on a policy of in- 
surance is justly paid for by the original pre- 
mium and commission. The fact that the sub- 
ject has been started in more than one terri- 
tery may mean something and ought at least 
to provoke discussion and consideration of the 
matter. 


BOSTON AND VICINITY 


No Reciprocals in Massachusetts.—Com- 
missioner of Insurance Clarence W. Hobbs has 
rendered an exhaustive opinion to the effect 
that no reciprocal organization, whether formed 
in the State or outside of this State, can be 
admitted to transact business in Massachusetts. 

Wheeling Fire Appointment.—The Wheel- 
ing Fire Insurance Company of Wheeling, W. 
Va., announces the agency appointment for 
3oston and the metropolitan district of Edward 
M. Peters Co., Inc. 

New Members of Exchange.—R. H. 
Campbell, special agent of the Star; S. L. 
Wilson, special agent of the Standard of Con- 
necticut; H. R. Hatch, assistant special for the 
Rochester department, and Robert Case, special 
agent and engineer for the Royal Exchange, 
have been voted members of the New England 
Insurance Exchange. 


Insurance Society Entertainment.—‘‘Oh., 


GLOBE NATIONAL 


SIOUX CITY, IOWA 


Paid Up Capital $1,000,000.00 
EDD G. DOERFLER, President 


REINSURANCE ONLY 


Doctor!” a comedy given at Jordan Hall 
by the Insurance Society of Massachusetts, 
proved successful judged from every angle. 
The chairmen of the various committees direct- 
ing the production are being congratulated on 
their splendid work. 

Will Move Soon.—As of July 1, Kaler, 
Carney & Liffler & Co. will move to Broad and 
Franklin streets, occupying three floors, in- 
cluding the ground floor, with a total space of 
about 15,000 square feet. 


Boston Board to Move.—At a special con- 
ference of the Boston board and the com- 
panies’ committee it was decided that an option 
1 new quarters in the new insurance building 
at Broad and Milk streets will be taken by the 
board. 


New Effort to Separate Texas Department 

Austin, Tex., April 15—Efforts will be 
made to have Governor Neff submit at the 
special session of the Thirty-eighth Legisla- 
ture, convened here on Monday, April 16, the 
bills which proposed to separate the depart- 
ment of insurance from that of banking and 
the banking departments from the insurance 
division. One of these bills creates the office 
of insurance commissioner and the other that 
of banking commissioner. 

Such bills were passed at the recent regular 
session of the legislature, but these measures 
were vetoed and disapproved by the Governor. 
t is understood the Governor thought the sal- 
aries provided for the commissioners and as- 
sistants were too high, and the new bills, if 
submitted, will ‘cut the proposed 
meet the objections of the Governor. 

The separation of these two departments is 
L. Chapman, present 


salaries to 


not only advocated by J. 
commissioner of insurance and banking, but 
also by the banking and insurance interests of 
the State. At a special session no bills can be 
introduced unless the subjects are presented 
by the Governor. 


—The 1922 regulations governing dip tanks, recom- 
mended by the National Fire Protection 
and promulgated by the National Board of Fire Un- 


Association 


derwriters, have been issued. 


FIRE INS. CO. 
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Thursday 





NOW READY 


1923 EDITION 


LIFE AGENTS 
BRIEF 


A REAL VEST POCKET WORK 
Containing a Synopsis of 
PREMIUM RATES 
CASH VALUES 
NET COST OF INSURANCE 
POLICY PROVISIONS 
GROUP INSURANCE RATES 
DOUBLE INDEMNITY PROVISIONS 











CONVENIENT, CONCISE, COMPACT 
Reduced in width and thickness to a 
minimum, but contains full information 





RATES ARRANGED BY AGES 
Participating and Non-Participating 
DIVIDENDS AND AVERAGE YEARLY 
COST 


5 and 10-year periods 
Annual and Deferred 
DIVIDENDS IN 1923 


Ordinary, 20-Payment and 20-year En- 
dowment Policy Results Presented at 
4 Ages 





INDUSTRIAL RATES 





Price, in Flexible Binding 
Per Copy, $2.00 


Liberal discount in quantities 





THE SPECTATOR COMPANY = 
CHICAGO 


NEW YORK 





The Columbian National 
Life Insurance Company 


Boston, Massachusetts 
Arthur E. Childs, President 


Columbian National Agents are in a position to offer 
the best forms of 


LIFE, ACCIDENT, AND HEALTH INSURANCE 


Policies backed by one of the strongest companies 
in the country, having ample capital, surplus and 
highest standard of reserves. 











ATTENTION 


We want a general agent in every locality in Illinois 
and Indiana where we are not now represented. 
Excellent territory open to men of character. Policies 
up to date and non-par. 1200 influential stock- 
holders. 


Do not write us unless you mean business. Refer- 
ence required. 


Chicago National Life Ins. Co. 
Room 324, 202 S. State Street, 
Chicago, Illinois. 
































THIRD EDITION—NOW READY 
Thoroughly Revised, Improved and Greatly Enlarged 


Fire Insurance Inspection and Underwriting 


By C. C. DOMINGE and W. O. LINCOLN 


Associate Members, National Fire Protection Association 
Members, Insurance Society of New Yor. 


OVER 5000 DIFFERENT SUBJECTS TREATED 
NUMEROUS ILLUSTRATIONS 


1020 Pages of Profitable Information 


A COMPLETE TEXT AND REFERENCE BOOK FOR 
Fire Insurance Inspectors and Underwriters, Students, Firemen and 
Others Interested in Fire Prevention 
Insurance Terms Defined 
Standard Policy Thoroughly Explained 
Special Forms of Insurance Analyzed 

Chemicals and their Hazards Described 
Manufacturing Processes & Special Hazards Listed 
Alphabetically Arranged—Printed on thin Paper—Bound in Flexible 

Covers—Just the Book for the Underwriter in Office or Field, 


PRICES 
Flexible Binding, $6.00 De Luxe edition, thumb indexed, $10.00 


THE SPECTATOR COMPANY 
CHICAGO - PUBLISHERS - NEW YORK 
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Accident Insurance Decisions 
By Harry B. Brapsury, of the New York Bar 














Accident 

“Continuous disability from date of acci- 
dent;” what it amounts to. 

A railroad fireman was injured on the night 
of September 15. He continued to work until 
his usual quitting time and also worked one or 
two nights thereafter. He then became totally 
disabled and died November 20 from 
meningitis. The injury was near the lower por- 
tion of the spine. Under conflicting testimony 
as to the cause of the injury, in the first place, 
and as to whether the insured died from acci- 


on 


dent or disease a judgment against the insur- 
ance company was affirmed. On the question of 
the meaning of the term “continuous disability” 
from the date of the accident there was an 
instructive discussion, the court saying among 
other things: 

The policy provides: 

“‘Tf such injuries shall wholly and continu- 
ously disable the insured from date of accident 
[italics ours] from performing any and every 
kind of duty pertaining to his occupation, and 
during the period of such continuous disability, 
but within 120 days from date of accident, shall 
result independently and exclusively of all other 
means in * * * * floss of life,’ then the 
company will be liable for the full amount of 
the policy. 

“Was insured wholly and continuously dis- 
abled from date of accident? We have found 
but few cases. where the policy contained the 
language as here ‘from date of accident,’ hence 
we resort to cases involving words of similar 


“ 


import. 

“The word has been construed 
when applied to an accident policy providing 
that the injury should immediately prevent the 
insured from the prosecution of his business to 
not be synonymous with imstantly and without 
delay, but a disability is immediate when it 
follows directly from an accidental injury with- 
in such time as the processes of nature con- 
sume in bringing the person affected to a state 
of total incapacity to prosecute every kind of 
business pertaining to his occupation. 7 Cooley’s 
Briefs on Ins. 3168(e) ; Order of United Com- 
mercial Travelers vy. Barnes, 72 Kan. 293, 80 
Pac. 1020, 82 Pac. 1099, 7 Ann. Cas. 809. The 
word iminediately does not mean instantly in 
the sense that the insured shall be totally dis- 
abled from the very second of the accident. 
Fuller’s Accident and Employers Liability Ins., 
P. 70. In Brendon v. Traders & Travelers 
Accident Co., 84 App, Div. 530, 82 N. Y. Supp 
860, it appears that physician’s knee was in- 
jured by the lurching of a street car. He went 
home and treated the knee, which was painful 
and was swelling. The next morning the pain 
continued, but he made a visit to a patient, but 
returned home at once and was then confined 
to his bed for three weeks. This disability was 
held to be immediate, and the company was 


immediate 


held liable. In Riter v. Preferred Masonic 
Mutual Accident Association, 185 Pa. 90, 39 
Atl. 1117, it appears that the insured, while 
picking cherries, fell backward from a wagon 
and injured his back, causing severe pain. He 
continued his work for an hour or so and for 
two days thereafter was able to pursue his 
duties as a real estate agent. On the third day 
he felt severe pains, and subsequently became 
paralyzed in his lower limbs. The disability 
was held to be immediate. In Farmer v. Mass. 
Mut. Acc. Ass'n, 219 Pa. 71, 67 Atl. 927, 123 
Am. St, Rep. 621, it appears that the insured 
was bitten on the thumb by a dog, the wound 
was at once bandaged, and the use of the thumb 
was interfered with from the moment of the 
Severe pain followed, which increased un- 
til the death of the insured two weeks later. It 


bite. 


was held that the insured was immediately dis- 
abled. Mathis, 
150 Ky. 477, 150 S. W. 507, the policy provided 
for indemnity for total disability caused at 
once and continuously after the accident. The 
insured was wholly disabled for three days from 
blood poison; then, moved by a desire to be 
at work, he was permitted by his physician to 
work, but was cautioned as to care and pru- 
He did not and could not do all his 
and after three days went to bed and 
In this case the court 


In Continental Casualty Co. v. 


dence. 
work, 
was bedfast for months. 
said: 

“*The processes of nature were at work with- 
in his body begetting the sure and certain re- 
sult of the accident, as the had at 
once happened. To hold that these three days 
of partial activity, while the poison was devel- 
oping, 
of the accident would be to hold that an acci- 
dent policy does not cover blood poisoning from 
accident; for always there must be the interim 
of time for the disease to incubate. The pro- 
vision in the policy is to have a natural and 
reasonable interpretation. The technical posi- 
tion of the company would avoid the policy for 
about every purpose save the collection of pre- 
miums. Within the intent of the policy, sound 
reason, and the opinion, supra, the insured suf- 
fered an immediate and continuous disability.’ 

“Tn Doyle v. New Jersey Fidelity & Plate 
Glass Ins. Co., 168 Ky. 789, 182 S. W. 944, 
Ann. Cas. 1917D, 851, it appears that the in- 
sured, a dentist, on June 21, 1912, injured his 
The finger about the wound 


infection 


broke the immediacy or the continuity 


finger with a burr. 
hecame inflamed, and insured became ill, but 
for several days was able to go to his office 
and perform a part of his ordinary duties. His 
condition continued to grow worse until the 
26th or 29th of June, when insured was forced 
to go to bed, and it developed that he was suf- 
fering from blood poisoning as a result of the 
injury. He was confined to his bed continu- 
ously until July 31, when, contrary to the ad- 
vice of his physician, he returned to his office 


31 


and from August 7 until November 4 he was at 
his office regularly and performed at times sub- 
stantially all of his accustomed duties, though 
feeling badly most of the time. On Novem- 
ber 4 insured became violently ill and died 
suddenly. It was held that insured’s disability 
was immediate and continuous during the time 
between the infliction of the wound on June 
21 and the development of infection on June 
26 or 29. In discussing this question in the 
Doyle Case, the court said: 

“While it is not contended in this case 
that death from blood poisoning resulting from 
an accident was not covered by the policy held 
by the insured, it is contended by counsel for 
appellee that the insured’s disability was not 
immediate, total, or continuous during the 
period from June 21 to June 26 or 29 while the 
infection was developing, and therefore appellee 
was not liable. This contention been 
allowed in some jurisdictions, authorities for 
which are cited for appellee, but this court, in 
the case of Continental Casualty Co. v. Mathis, 
150 Ky. 477, 150 S. W. 507, refused to follow 
that doctrine, and held that, under a clause 
similar to the one before us now, the insured 
suffered an immediate and continuous disability 


has 


upon facts quite similar to those in this case, 
citing Commercial Travelers v. Barnes, 72 Kan. 
293, 80 Pac. 1020; Brendon v. Traders’ & Trav- 
elers Accident Co., 84 App. Div. 530, 82 N. Y. 
Supp. 860; Hohn v. Interstate Casualty Co., 
115 Mich. 79, 72 N. W. 1105; Omberg v. U. S. 
Mut. Accident Association, 101 Ky. 303, 40 
S. W. 909, 19 Ky. Law Rep. 462, 72 Am. St. 
Rep. 413; Cary v. Preferred Accident Insur- 
ance Co., 127 Wis. 67, 106 N. W. 1055, 5 L. R. 
A. (N. S.) 926, and note, 115 Am. St. Rep. 
9o7, 7 Ann. Cas. 484; and Central Accident In- 
surance Co. v. Rembe, 220 Ill. 151, 77 N. E. 
123, 5 L. R. A. (N. S.) 933, 110 Am. St, Rep. 
235. 5 Ann. Cas. 155.’ 

“Tt was held also in the Doyle Case that the 
accident did not cause immediate and continu- 
cus disability up to the time of death. 

“In Mullins v. Masonic Protective Associa- 
tion, 181 Mo. App. 394, ‘168 S. W. 843, it ap- 
pears that the injury occurred on August 6, 
1912, and that insured continued at his work 
the remainder of that day and for six days 
thereafter. It was held that the disability did 
immediately follow the injury. In the 
Mullins Case, in considering the word imme- 
diate, the court quoted from Wall v. Casualty 
Co., 111 Mo, App. 504, 86 S. W. 491, as fol- 
lows: 

““The word is introduced to prevent uncer- 
tainty as to the cause of the disability. If an 
elapses, ailment may 
supervene and produce physical or mental enfee- 
blement, which will be attributed to the acci- 
dent, and an unjust liability fall on the insur- 
ance company. If eight days passed before the 


not 


interval some abscure 
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| HARRY C. LANDWEHR 
; CERTIFIED PUBLIC ACCOUNTANT 
Insurance a Specialty 


75 Maiden Lane New York City 
Telephone Beekman 3461 





DONALD F. CAMPBELL 
CONSULTING ACTUARY 


343 So. Dearborn St., Room 1100 CHICAGO 
Telephone, Harrison, 3384 





Actuarial 











J W. H. GOULD 
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ACTUARY & EXAMINER 
SYSTEM REVISION 


75 FULTON ST. 25 FRANKFORT St, 
NEW YORK 























Prominent Agents and Brokers 





PAUL L. WOOLSTON 


INSURANCE EXAMINER, 
ACTUARY AND ACCOUNTANT 


MAJESTIC BLDG., DENVER, COL. 








LEON IRWIN & CO., Inc., New Orleans, La. 
REPRESENTING 

American Eagle Auto- National Union New Amsterdam 

mobile-Hartford National-Hartford Casualty Co. 

American Equitable Philadelphia Under- Indemnity Company 

—e oe. As- writers of Americaj 
Stuyvesant Automobile Insurance 

Fidelity-Phenix 


Insurance Underwriters © BROKERS’ LINES SOLICITED 














3 Cedar St. 
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FRANK J. HAIGHT 


CONSULTING 
ACTUARY 


fiumeeMansur Bidg. 
Hubbell Building 


indianapolis, Ind. 
Des Moines, iowa 
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JAMES H. WASHBURN, F.A.I. A. 
CONSULTING ACTUARY 
LIFE INSURANCE—Ordinary, Intermediate, 
ae Industrial and Special Classes, 
ORKMEN’S COMPENSATION 
ean Advice on Domestic, Tropical and 
Semi-Tropical Business 
Cable Address: Gertract, New York 
165 BROADWAY _:: NEW YORK CITY 
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JULIAN C. HARVEY, F.A.I.A. 


CONSULTING 
ACTUARY 


CHEMICAL BUILDING’ ST. LOUIS, MO. 





GEORGE B. BUCK 
ACTUARY 


Specializing in Employees’ 
Benefit and Pension Funds 














Actuarial 











FACKLER AND FACKLER 
DAVID PARKS FACKLER, F. A. S. 
EDWARD B. FACKLER, F. A. S. 
WILLIAM BREIBY, F. A. S. 

CONSULTING ACTUARIES 
35 Nassau Street New York 


WINFIELD W. GREENE 


CONSULTING ACTUARY 
and UNDERWRITER 
Speeiains in Casualty Insurance 
and Workmen’s Compensation 


35 NASSAU STREET NEW YORK 
Telephone, Rector 8482 





JNO. A. COPELAND 


Consulting Actuary 
JAS. R. COTHRAN 
Associate 


322 HURT BLDG. ATLANTA, GA. 





| 25 FRANKFORT ST. NEW YORK 
T. J. MCCOMB 
CONSULTING ACTUARY 





Colcord Bldg., OKLAHOMA CITY, OKLA, 

















T. ©. RAFFERTY 
CONSULTING ACTUARY 


Suite 714 Weightman Building 
Philadelphia, Pa. 


Complete Rate Books Formulated 














MILES M. DAWSON & SON 
CONSULTING 
ACTUARIES 


National Association Bldg., 36 W. 44th St. 
NEW YORK 





A. SIGTENHORST | 


CONSULTING ACTUARY 


National City Bank Bldg., WACO, TEXAS 





F. M. SPEAKMAN, C. P. A. 
CONSULTING ACTUARY 


BURNS & SPEAKMAN, Certified Public Accewatants 


THE BOURSE PHILADELPHIA 








ABB LANDIS 
Consulting Actuary and Counsellor 
CLARENCE L. ALFORD 
Associate Actuary 


WASHINGTON, D. C. NASHVILLE, TENNESSEE 
10 Jackson Place, N. W. Independent Life Building 




















FREDERIC S. WITHINGTON, F. A. I. A. 
CONSULTING ACTUARY 


402-404 Kraft Building Des Moines, lowa 





SAMUEL BARNETT 
CONSULTING ACTUARY 
INSURANCE LAWYER 


502 Forsyth Bldg. ATLANTA, GA 








Telephone Walnut 3761 














WOODWARD & FONDILLER 


Joseph H. Woodward, F. A. S. 
Richard Fondiller, 
Member of the New York Bar 


CONSULTING ACTUARIES 


Examinat ons and Audits in all Branches of Insurance 


43 Cedar Street, New York 











A Policy Saved is a Policy Made 
THE OTIS HANN COMPANY, lac. 


“Life Insurance Service”’ 
10 So. La Salle St. Chicago, Ill. 
“20 Years’ Experience Backs Our Service” 








L.A. GLOVER & CO. 


Consulting Actuaries, Life Insurance 
Accountants, Statisticians 


29 South LaSalle St., Chicago 


Successors to z 
Marcus Gunn, Consulting Actuary, 





ee & 





32 






























Thursday 


———— 


| | 


el Ay 


nediate, 
lasses, 
IN 


al and 


ork 
CITY 


a 
ee 





YORK 





April 19, 1923 


—_———_—— 


—_— 











Actuarial 


THE SPECTATOR 





Miscellaneous Insurance 














——— 


w. B. YOUNG 
CONSULTING ACTUARY 
AND ACCOUNTANT 

D. R. McClurg, Associate 


430 Peters Trust Bldg. Omaha, Ne 
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Examiners and Adjusters 

















Tel. Barclay 8534 
CASUALTY ADJUSTMENT BUREAU 
5 Park Row New York City 

: Thos. Galbo, Genl. Mgr. 

RELIABLE — INVESTIGATIONS AND ADJUST- 
MENTS BY EXPERTS — QUICK SERVICE — OUR 
REPUTATION is based on a performances—Weshow 
results. Send for booklet of references. Liability, Com- 

nsation, Auto, Fire and Theft, Collision, Property 
amage, Admiralty, Subrogations, Personal Accident, 
Burglary, Plate Glass. 

















Insurance Attorney 








Tel. Rittenhouse 2289=90. 
ACCIDENT ADJUSTMENT BUREAU 
1318 Stephen Girard Bldg. Philadelphia 
Frank R. Ambler, Gen. Mgr. 


Experienced Investigators and Adjusters—Lia- 
bility, Property Damage, Collision, Auto, Fire, 
and Theft, Burglary, Plate Glass, Compensation. 
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Statisticians 








Underwriters 
Statistical Bureau, Inc. 


We render complete statistical service 
and relieve you of the pressure of annual 
statement filing. 

We are also equipped to prepare can- 
cellation and reinsurance schedules, or 
handle any job where the use of tabulat- 
ing machines or comptometers is de- 


sirable. 
Phone: JOHN 1090 
50 John St. New York City 

















GIF TS 


--- are Memory Insurance 






NEEDLE 
THREADFR 
Gifts as introducers are de- 
pendable sales-producers. 
Enco gifts especially, be- 
cause they are unique and 
useful. 

For Insurance Companies 
Send 25¢c for sample of EB. Z. COMBI- 
NATION NEEDLE THREADER or 
$1.50 for assortment of seven novel 
specialties with or without advertising 
inscription. 

EMPIRE NOTION Co. 

72 Madison Ave. = New York 

















E 
f 
i 
x 
eS 
& 


plaintiff was unfit for work or business, he 
was not immediately disabled within the mean- 
ing of the policy.’ 

“Our construction of the phrase from date of 
accident is more liberal we think than would 
be justified in the light of the discussion in 
the Mullins Case, and hence we deem our con- 
clusion in conflict with that opinion. 

“In the Wall Case, Judge Goode, speaking 
for the court, said: 

““The fact that a person sticks to his post 
is not always and necessarily conclusive that 
he was able for duty. In peace and war men 
have been known to do so when dying, and 
historic instances of the kind will be called to 
mind by the reader. No one would say that 
in such cases the sufferers were not totally 
disabled for duty, though in fact they persisted 
in the performance of duty.’ 

“We are of the opinion that, under the facts 
of the case at bar, and the better reasoned 
authorities, insured was wholly and continu- 
ously disabled from date of accident, as this 
phrase should be construed to effectuate the 
real purpose of the contracting parties. In 
Robinson v. Masonic Protec. Ass’n, 87 Vt. 138, 
88 Atl. 531, 47 L. R. A. (N. S.) 924, the phrase 
from date of accident was construed to mean 
that total 
hours. 
to the 


made. 


disability must ensue within 24 
There are many cases holding contra 
have 


We believe, however, that we are in line 


conclusion and construction we 
with the better reasoned cases when the real 
intention of the contracting parties is taken 
into consideration. This intention is sensibly 
and plainly explained in Wall v. Casualty Co., 
supra, and we have endeavored to give effect 
to this intention without doing violence to fhe 
language of the contract of insurance.” Martin 

Travelers Ins. Co., - — Mo. ———; 247 


S. W. 1024. 


New York Legislation 
ALBANY, N. Y., April 
continues to be made in both Senate and House 


18.—Rapid progress 


in disposing of pending insurance legislation. 
What was accomplished the past week may 
he summarized, as follows: 

Bills introduced : 

Senator Rahenold, amending section 187, in- 
surance law, in relation to directors of mutual 
employers’ liability and workmen’s compensa- 
tion corporations, by providing that employees 
of members of such corporations may be 
directors thereof. 

Assemblyman O'Connor, adding new section 
69, insurance law, requiring information to be 
civen by insurance companies to local poor 
authorities. 
adding new sections 102-a, 

and 168-a, insurance law, by providing 


‘hat policies of insurance shall contain a stipu- 


Senator Levy, 


l2I-a, 


lation that any dispute arising thereunder shall 
he submitted to arbitration in the manner spe- 
cified by the arbitration law. 

Assemblyman Jenks, amending section 282-b, 
highway law, by requiring that actions on in- 
demnity bonds or insurance policies of own- 
ers of taxicabs in New York city must be be- 
gun against the person or company operating 
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the cab, within six months from the date of the 
accident. It is made a misdemeanor not to 
post, in a conspicuous place in each vehicle, a 
duplicate of the certificate of filing, with the 
State Tax Commission, of such bond or policy. 

Passed by Senate: 

Assemblyman Hutchinson, amending sections 
150 and 161, insurance law, by changing the 
definition of marine insurance, and relating 
to the establishment of agencies beyond the 
United States. 

Assemblyman Hutchinson, amending subdivi- 
sion 4, section 231, insurance law, by increasing 
the maximum amount of total benefits payable 
by fraternal benefit societies operating on the 
ledge plan. 

Assemblyman Hutchinson, amending subdivi- 
sion 3, section 121, insurance law, by providing 
that every agreement or rider attached to a 
standard fire insurance policy must be plainly 
printed in type the face of which shall be not 
smaller than eight point. 

Assemblyman Hutchinson, amending sections 
6c and 248, insurance law, by extending the 
prohibition against misrepresentations. 

Assemblyman Hutchinson, adding new sub- 
division 3-a, section 50, workmen’s compensa- 
tion law, providing for payment of compensa- 
tion by municipal corporations to municipal 
employees. 


Passed by 


House: 

Senator Dunnigan, amending section 91, in- 
surance law, relative to revocation of agents’ 
certificates of authority by the Superintendent 
of Insurance, only after investigation and 
hearing. 

Senator Dunnigan, adding new section 101%, 
insurance law, providing standard provisions 
for annuities and pure endowment contracts. 

Assemblyman Hutchinson, amending section 
71-a, insurance law, relative to mutual life, 
health and casualty corporations, 

Assemblyman Hutchinson, amending sections 
221 to 324, and 326 and 328, insurance law, 
relative to mutual automobile fire insurance 
corporations. 

Assemblyman Hutchinson, amending — sec- 
tions 185, 187, 189, Too and 194, repealing sec- 
tion 186, and adding new sections 186 and 197, 
insurance law, relative to mutual employers’ 
liability and workmen’s compensation insurance 
cerporations. 

Assemblyman Hutchinson, amending sections 
T4I, 14I-a and 141-b, insurance law, relative 
Title and mort- 
gage insurance is excepted, together with life 
contracts. made for charging 
higher or lower rates than those fixed by a 
rating organization, under specified conditions. 

Advanced to third reading by House: 

Assemblyman O’Connor, adding new subdivi- 
sion 5, section 21, workmen’s compensation law, 
providing that the contents of verified medical 
and surgical reports, put in evidence by claim- 
ants, shall constitute prima-facie evidence of 
fact as to matter contained therein. 

Assemblyman Hutchinson, amending section 
33, insurance law, in relation to reciprocal re- 
quirements of insurance companies and agents. 

Assemblyman Hutchinson, amending section 
6=, insurance law, in relation to rebating and 
discriminations. 


to rate-making associations. 


Provision is 
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Prosperity Awaits You Here! 


THE SOUTH IS RICHER NOW IN OPPORTUNITIES 
THAN IN YEARS. Never was there so much money in 
circulation. 

THE FARMER, the merchant, the manufacturer need and are 
buying more insurance. 

SOME CHOICE TERRITORY in Texas and Arkansas for 

Field Supervisors who can produce business and instruct Agents. 

Salary and commission. 


LOUISIANA STATE LIFE INSURANCE COMPANY 
SHREVEPORT, LA. 








MIDLAND LIFE INSURANCE COMPAN 
KANSAS CITY, MISSOURI d 


Backed and endorsed by the most substantial 
and influential business men in Kansas City 


THE MANAGEMENT. Practical insurance men of long experie E 


and conspicuous success. 


THE COMPANY. 


MISSOURI, KANSAS, OKLAHOMM 
COLORADO, TEXAS. The best territg 
in the country to-day. " 


THE TERRITORY. 


DANIEL BOONE, Jr., President JOHN M. SMULLIN, Secretas 














GENERAL AGENCY OPENING FOR 
NORTHERN WEST VIRGINIA 


Two good personal producers may combine 
to get contract. 
If you cannot produce personally do not 
apply. 
Address West Virginia, care of THe SpkCTATOR, 
P. O. Box 1117, New York City, N. Y. 


RESTRICTIONLESS!! 


The Farmers National Life is getting from the lithographerg © 
new policy forms on the front page of which appears in promi. | 
nent type, THIS POLICY IS WITHOUT RESTRICTIONS © 
AS TO RESIDENCE, TRAVEL, OCCUPATION, OR MILI. 7 
TARY AND NAVAL SERVICE. The new Child’s Policy of © 
the F. N. L. is issued at six months up and becomes a paid up _ 
policy on the death of the beneficiary. Of course the F. N. I, 7 
writes the accidental death benefit and income total disability, 7 
Best territory open in Ohio, Indiana, Illinois, Missouri and 7 
Iowa. ; 

FARMERS NATIONAL LIFE INS. CO. 


F.N.L. Building 3401 Michigan Ave. Chicago, Illinois _ 














Why Choose the Great-West Life? 


Because the company charges exceptionally low rates and pays excellent 
profits to policyholders. For many years The Great-West Life has led all 
other Canadian companies for the amount of new business issued, 


THE GREAT-WEST LIFE ASSURANCE COMPANY 


Head Office - WINNIPEG 


EXCELLENT OPPORTUNITY 


tor Reliable, Energetic men to represent us in the states 
{linois and Missouri with direct Home Office contracts, Liber 
policies. : 


CAPITOL LIFE INSURANCE COMPANY | 


OF COLORADO 
Clarence J. Daly, President DENVER, COLOR D0 

















WANTED 


Producers who desire the best monthly premium Health and Accident 
Policies on the market. Excellent contracts. First-class Company. No 
Experiments, chance for promotion. 

FEDERAL CASUALTY COMPANY - - « DETROIT, MICHIGAN 
POLICY WITH FUNERAL BENEFIT 
Sold by—DETROIT CASUALTY COMPANY ~- = DETROIT, MICH. 
(Same Management as Federal Casualty Company.} 





NEW and up to date policy E 
contracts. REAL SERVICE | 
to Policy holdersand Agents. © 
NOTSO BIG to lose sight of © 
individual Agents, and big 

enough to serve its Ageny 
and Policyholders satisfate 

torily. SOME GOOD terri= 
tory in IOWA and SOUTH © 
DAKOTA open for Agents. © 


DES MOINES, IOWA JAS. H. JAMISON, Pres’t ” 








AGENCY MANAGER WANTED 

A Middle Western life insurance company is desir- 
ous of obtaining the services of an Agency Manager 
who is capable of organizing and producing an agency 
force and who is acquainted with conditions in Ohio, 
Indiana and Illinois. 

An attractive contract will be given the right man. 

Address Middle West, 


Care of THE SPECTATOR, 
Post Office Box 1117 City Hall Station, New York 











THE STATE OF MICHIGAN 


A direct General Agent’s Contract for definite territory in the | 
State of Michigan is ready for the right man. ; 


Address: 
Ernest C. Milair, Vice-Pres. and Secretary 


GEORGE WASHINGTON LIFE INSURANCE COMPANY | 
Charleston, West Virginia. | 














SALARY AND COMMISSION 


offered to capable man to organize an im- 
portant open territory, comprising five coun- 
ties in Pennsylvania. Address 


W. E. Napier, Secretary 


SCRANTON LIFE INSURANCE CO. 
Scranton, Penna. 








ESSENTIALS OF THE FIRE INSURANCE BUSINESS | 


By Edward A. Ketcham 


A 400 page book designed for the use of officials, employees { 
and students of the fire insurance business. Insurance ac- : 
counting, executive work, hazards, building construction and 4 
many other topics covered. : 


Price: $4.50 Per Copy 


THE SPECTATOR COMPANY 
CHICAGO NEW YORK 
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